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BIO: 

Mr. Braun practiced corporate securities 

law at Braun & Company from 1999 to 

2008. Mr. Braun is currently also Presi-

dent & CEO of T-Ray Science, Inc. and 

was President and CEO of Vorsatech 

Ventures, Inc. prior to its merger with 

Synutra International Inc. 

(NASDAQ:SYUT). He has conducted 

dozens of mergers and acquisitions and 

going public transactions.   

 

Mr. Braun earned a B.A. degree from the 

University of Western Ontario; a Juris 

Doctor (JD) degree from the University of 

British Columbia; and a Master of Laws 

(LLM) degree from the University of San 

Francisco, specializing in International 

Business Transactions. He is a Member of 

the State Bar of California, and the Law 

Society of British Columbia. He is also 

admitted to practice before the Federal 

Court for the Northern District of Cali-

fornia and the U.S. Court of Appeals for 

the Ninth Circuit. 

 

Company Profile: 

LGC Skyrota Wind Energy Corp. is a 

leader in the development and mainte-

nance of clean-energy producing wind 

turbines. With operations based in North-

ern Ireland and executive offices located 

in Vancouver, B.C., the Company is well 

positioned to expand throughout Europe 

and enter the North American market. 

The Company operates two business divi-

sions: LGC, which rebuilds gearboxes for 

large wind turbines; and Skyrota, which 

manufactures a revolutionary 5kW small 

vertical-axis wind turbine. LGC Skyrota 

trades on the TSX Venture Exchange 

under the symbol LGS. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Braun, LGC Skyrota is a 

fairly new entity; what is your vision and 

what is the structure? 

Mr. Braun: We have a two-pronged ap-

proach to revenue generation: our vision 

is to be a premier wind energy mainte-

nance service company, and also to 

dominate the small turbine market. The 

first division, called LGC, provides main-

tenance services for utility scale wind 

turbines. We rebuild gearboxes that 

weigh up to 32 tonnes. Each turbine 

gearbox will usually be rebuilt twice in its 

lifetime, and it costs between forty and 

fifty thousand dollars each time. There-

fore, if we sign up a customer who owns 

400 turbines, we could generate a total of 

$40 million dollars of revenue over time 

from that one customer. 

 

Our second division is called Skyrota and 

it manufactures a 5 kW small turbine. It 

is 33 feet tall, and would be appropriate 

for a house in the country, a farm, an 

educational institution, or a shopping 

mall.   

 

CEOCFO: What is the market for refur-

bishing wind turbine gearboxes? 

Mr. Braun: The current UK/Ireland 

market for our service is about $350 mil-

lion. However, it is expanding rapidly 

into a market worth over a billion dollars. 

There is a very good market in the United 

Kingdom and Ireland because they have 

about 40% of all the wind resource in 

Europe. Since the wind energy sector has 

compound annual growth of over 30% 

per year, so does our market. We also 

intend to expand into the rest of Europe, 

where there are thousands more wind 

turbines. 

 

CEOCFO: Is there much competition? 

Mr. Braun: We have the only shop for 

refurbishing wind turbine gearboxes in 

all of Ireland. However, there are compet-

ing service providers in England, Bel-

gium and Holland. Up until now, local 

wind farms were shipping gearboxes to 

Belgium or Holland for servicing. They 

can now get that service locally. It is good 

for us because it gives us the first-mover 

advantage, and it is good for our custom-

ers because they save on shipping and 

turnaround time.  

 

CEOCFO: Do you have a competitive 

edge in the mainland as well? 

Mr. Braun: Within Europe, the United 

Kingdom has become a much more com-



petitive jurisdiction since the appreciation 

of the Euro versus the Pound Sterling. In 

addition, we have one hundred and thirty 

pieces of machinery and we can remanu-

facture any part in the entire gearbox 

without having to order parts from the 

OEMs. This speeds up our turnaround 

time. We are also very close to the deep-

water ports of Londonderry and Belfast, 

so we can ship anywhere in Europe. 

 

CEOCFO: LGC is in an enviable posi-

tion! 

Mr. Braun: We also offer an additional 

service: we will store the customer’s 

spare gearboxes, maintain them and keep 

them oiled up, inspected and ready to go. 

We have a 180,000 square foot heated 

factory, so we have plenty of room. Our 

customers don’t have to worry 

about where they are going to 

store their gearboxes, and they 

don’t have to worry about them 

being neglected or rusting. This 

extra service has recently re-

sulted in a large wind farm designating 

us as their preferred supplier.  

 

CEOCFO: What, if any, challenges do 

you face? 

Mr. Braun: The main challenge will be 

keeping up with the demand, which in-

volves us having to hire more people and 

train them. The UK government has pub-

lished a white paper calling for a £0.23 

(US$0.33) per Kilowatt Hour feed-in tar-

iff for small wind turbines. If the UK gov-

ernment adopts this recommendation, 

then I predict that it will result in a large 

windfall for domestic small turbine 

manufacturers like us. 

 

CEOCFO: Why did you make the deci-

sion to go into the small wind sector, and 

how is it rolling out? 

Mr. Braun: We decided to go into the 

small wind sector due to several industry 

trends. Firstly, there is a long-term trend 

away from the centralization of power 

production and towards distributed mi-

cro-generation. Utilities and governments 

are encouraging consumers to install so-

lar panels and small wind turbines. In 

addition, they are adopting smart meter 

technology and they are coming up with 

generous feed-in tariffs as incentives. 

 

Secondly, EU member states must comply 

with European Directives to produce 20% 

of the power in their energy matrix from 

renewable sources by the year 2020. The 

UK is also a signatory to the Kyoto Proto-

col, and if they don’t meet their Kyoto 

Protocol goals, they will have to pay 

monetary penalties. Small wind power 

will help achieve these goals. 

 

The new product rollout has been going 

well. The first Skyrota we installed in 

2009 was for a UK television show called 

Grand Designs, which will be seen by 

over four million people in 2010. We also 

installed a Skyrota turbine beside the 

main stage of Glastonbury 2009, head-

lined by Bruce Springsteen, attended by 

137,000 fans, and broadcast around the 

world. We are confident that 2010 will be 

a great year for the Skyrota small turbine. 

 

CEOCFO: Have you become a public 

company recently? 

Mr. Braun: Yes, we merged LGC, a 

private company, with a former Canadian 

Capital Pool company, and did a concur-

rent financing for C$3.5 million that 

closed in August 2009. We are now listed 

on the TSX-V under the symbol LGS.  

 

CEOCFO: Why should potential inves-

tors pay attention? 

Mr. Braun: The reason we decided to get 

into the wind energy business in Europe 

is that European electricity prices are 

about 300% more than in North America. 

In addition, the whole wind energy indus-

try has a compound annual growth rate of 

over 30% per year. Wind energy is the 

most proven and reliable of all the re-

newable energy modalities, and there are 

very few pure wind energy companies 

like ours. 

 

CEOCFO: Final thoughts, what should 

people remember most about LGC Sky-

rota? 

Mr. Braun: For many indus-

tries, such as the automotive 

industry, sales are down about 

40% due to the recession. Con-

versely, the wind energy indus-

try is still booming with compound an-

nual growth of over 30% a year. People 

will always need electricity, and we have 

only just scratched the surface of the po-

tential resource of wind power. There is 

no reason for the West to be relying so 

heavily on oil and gas from the Middle 

East and Russia, and polluting the at-

mosphere at the same time when we 

could be making our own power based on 

a free feedstock. LGC Skyrota Wind En-

ergy Corp. has a very bright future, and 

when you invest in wind energy, you are 

doing something good for the planet and 

future generations. 

 

 

 

 

 

 

 

The reason we decided to get into the wind en-

ergy business in Europe is that European elec-

tricity prices are about 300% more than in 

North America. - Thomas Braun 


