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With their Low Risk Belmont Lake Oil Field in Mississippi Having Proved 

Reserves of 600,000 to 700,000 Barrels of Oil from 4 Wells, Lexaria Corporation 

is Well Positioned to Increase Cash Flows and Revenue as Well as Apply 

the Same Science to Find Other Look Alike Properties 
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BIO: 

Mr. Bunka was appointed Chairman 

of the Board, CEO and President in 

October, 2006. Since 1988, Mr. 

Bunka has been CEO of two pri-

vately-held holding companies. He is 

a venture capitalist and corporate 

consultant and formerly, a business 

commentator and author. 

He brings to Lexaria extensive ex-

perience in the capital raising mar-

kets, corporate governance, project 

acquisition and finance. He has as-

sisted in raising growth capital for 

many firms since 1998. 

 

Mr. Bunka is primarily focused on the 

development of growth companies. 

He is also the Chairman and CEO of 

Eenrtopia Corp, a clean energy com-

pany that is publicly traded in Canada 

and the United States. 

 

Company Profile: 

Lexaria Corp. is exploring for and de-

veloping oil assets in low-risk areas of 

the United States and Canada. Since 

2005 Lexaria has participated in the 

drilling of approximately 30 wells. 

 

Lexaria is currently focused on oil 

production and development in Mis-

sissippi and is producing oil from vari-

ous wells at the Belmont Lake oil 

field. During any given month our 

production is virtually 100% oil. 

 

Our strategy successfully embraced a 

steady results-driven exploration and 

production agenda. To this end we 

expanded certain initial interests 

based on success. Although we 

started with smaller interests and 

smaller drill programs, we currently 

hold 42% - 50% interests in four pro-

ducing oil wells at Belmont Lake, vari-

ous interests in small shut-in gas 

wells; and a 60% interest in over 30 

exploration wells to be drilled within 

the ~130,000 acres in the surrounding 

areas. 

Our appetite to assume greater pro-

ject risk has and will continue to grow 

as we have exploration success. This 

is just one of the ways we employ 

sensible risk management controls in 

an effort to preserve the capital en-

trusted to us by our shareholders. 

 

Lexaria Corp. intends to become a 

growing force in overlooked North 

American energy opportunities and 

has already enjoyed demonstrable 

success with its intelligent strategies. 

Our discovery of the Belmont Lake oil 

field will be the springboard for addi-

tional growth to come. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFO Magazine 

 

CEOCFO: Mr. Bunka, Lexaria is posi-

tioning itself for the new energy real-

ity; what are you doing to adapt? 

Mr. Bunka: We believe the macro 

picture for energy is extraordinarily 

bullish, despite the economic slow-

down in the United States over the 

past few years. Global energy de-

mand is continuing to rise and Lexaria 

positioned itself specifically in the oil 

business as opposed to natural gas or 

any other form of energy, because we 

believe very specifically that demand 

for oil is going to continue to remain 

strong over the long term and the 

short term. We are producing and 

looking for oil. 

 

CEOCFO: Why do you think natural 

gas is just not going to be viable? 

Mr. Bunka: Lexaria in 2005 through 

2008 was drilling natural gas wells, so 

we understand the business very well. 

However, we made a decision to stra-

tegically abandon it because of the 

long term trends. In fact, I have writ-

ten an article on natural gas fracking 
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that is being published. It all sur-

rounds what has happened with the 

shale industry and the way that frack-

ing technology has changed that in-

dustry over the last five or six years. It 

really appears that America is at the 

sharp edge of this new technological 

revolution in natural gas, and the glut 

of natural gas that has hit North 

America is likely to hit the rest of the 

world too as the rest of the world 

catches up to American technology. 

Therefore, our expectation is that 

natural gas prices are not going to 

have a significant rebound for a num-

ber of years and for that reason we 

want to concentrate on the oil. 

 

CEOCFO: Where is Lexaria focused 

geographically, and why? 

Mr. Bunka: We are focused 

on North America in a larger 

sense. We have looked at 

properties in other locations 

of the world and there are 

some geologically incredibly 

interesting areas, but there 

are for a small company, a 

lot of logistical, political, and 

economic reasons why that 

is tough to do. Within North 

America we particularly like 

onshore in the Gulf Coast 

region, and we do like some 

of the areas in Canada as 

well, although we do not 

have anything there right 

now. Right now 100% of our 

activity both production and 

exploration is focused on 

Mississippi. An interesting independ-

ent study was done last year by the 

Fraser Institute, which is a think tank. 

They interviewed oil and gas execu-

tives from around the world and of all 

the jurisdictions and areas around the 

planet, oil and gas executives rated 

Mississippi as the number-one best 

place for oil and gas investing in the 

world. Texas came in fifth, Sas-

katchewan in Canada was the highest 

Canadian area, and it came in elev-

enth. There are a lot of reasons for 

that, such as jurisdictional things, oil 

and gas law, taxes, permitting, and 

obviously oil and gas geology. There-

fore, we feel we are in a really strong 

area. Mississippi we think is a state 

that has been a little bit overlooked in 

comparison to obvious places like 

Oklahoma and Texas, so we think our 

focus there has been a good one for 

us. 

 

CEOCFO: Would you tell us about 

the current projects for Lexaria? 

Mr. Bunka: We have small, medium, 

and large projects. Small is very low 

risk and that is our Belmont Lake Oil 

Field. We made that discovery about 

five years ago. We have proved re-

serves in that field of some 600,000 

or 700,000 barrels of oil. We are pro-

ducing from that field right now with 4 

wells, and we have a 42% to a 50% 

interest in those 4 wells. Our SEC 

third-party engineered reserve report 

tells us that, that field is at best half 

developed. In other words, we expect 

that we can drill at least 4 more 

proved wells. That is how they are 

categorized in that field and that will 

increase our oil production. It will also 

increase our cash flows and revenue. 

We will in fact be coming out with our 

2011 financial performance in the 

next week or two, and we are very 

anxious to get those numbers out 

there into the public domain; it was a 

very good year for us. That field is 

important for a couple of reasons. It 

takes a lot of risk out of our company 

because of the cash flows. We are 

generating a gross profit in the field, 

which is not something you hear 

about very often these days from 

small companies. We are very proud 

of the work we have done there. Geo-

logically, Belmont Lake was incredibly 

important and this is something most 

investors have missed when they look 

at us. You have to realize that the 

area we are in has been looked at in 

the past. Other people who have been 

in that area missed it; we did not. It is 

very important because we believe 

that the science that we are applying 

and that we did apply to find Belmont 

Lake, can be applied to land in the 

area and we believe there are a num-

ber of Belmont Lake look-alikes in the 

area. 

 

CEOCFO: What is the technology 

and science that you understand or 

know about that others do not? 

Mr. Bunka: We are using 3-D Bright 

Spot seismic technology, but we are 

by no means the only company utiliz-

ing that technology. Having said that, 

we have vast data banks, 130,000 

acres of 3-D seismic that has been 

shot on the lands around 

Belmont Lake. Probably 

more important than any-

thing else, one of the direc-

tors of our company is a 

man named Dr. David 

D.eMartini, who is a geo-

physicist out of Houston. He 

is well known because he 

has held very many senior 

positions at Shell Oil before 

he retired from Shell. David 

joined our firm some years 

ago, and since then he has 

become the second largest 

shareholder in the company. 

He has invested a great deal 

of personal money into the 

company, and David is one 

of the pioneers of that tech-

nology. In fact, he worked with Shell 

on that technology when it was first 

developed many years ago. We are 

just very fortunate to have somebody 

who understands the technology ar-

guable better or certainly as well as 

anybody else in the world and he is 

able to go into the data that other 

people have looked at. David has the 

ability to ask questions perhaps that 

other people have not asked, or proc-

ess data in ways that other people 

have not thought to do. It really gives 

us a leg-up. 

 

Looking at that data on our lands 

around Belmont Lake we are very 

excited about some of the things we 

are seeing. Going back to that kind of 

small, medium, and large idea, Bel-

mont Lake is several hundred thou-

We are generating a gross profit in the field, 

which is not something you hear about very 

often these days from small companies. We are 

very proud of the work we have done there. 

Geologically, Belmont Lake was incredibly im-

portant and this is something most investors 

have missed when they look at us. You have to 

realize that the area we are in has been looked 

at in the past. Other people who have been in 

that area missed it; we did not. It is very impor-

tant because we believe that the science that 

we are applying and that we did apply to find 

Belmont Lake, can be applied to land in the 

area and we believe there are a number of 

Belmont Lake look-alikes in the area. 

                                         - Christopher A. Bunka 
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sand barrels of oil and that is not all 

that small, but we do have a 60% in-

terest in the 130,000 acres around it. 

That is large and especially for a very 

small company like our own. It adds a 

lot of upside to what we can do in the 

future. The fact that we found Bel-

mont Lake and are able successful 

produce it, does speak volumes for 

our abilities to get out there and do 

the things we need to do to create 

shareholder value. We had quite a 

challenge in Belmont Lake because it 

is located just a couple miles off the 

banks of the Mississippi River in Mis-

sissippi. It is in a seasonal flood plain, 

it floods almost every year and when 

that happens all of our competitors in 

the area, basically, shut their wells off 

because the fields in the area go un-

der water. That was not acceptable to 

me, and it was not acceptable to my 

board. Therefore, we worked for over 

two years to find a technological solu-

tion that we can apply in the field and 

we did find something. We modified 

it, we kicked it around and I am very 

happy to say that our oil field pro-

duces 12 months of the year, regard-

less of whether or not those wells are 

under water because it is a lift sys-

tem. It is not really a pump system, 

but pumps are things that people un-

derstand. The lift system has no mov-

ing parts in the well or at the wellhead 

and that allows us to safely and re-

sponsibly produce these oil wells 

even if they are under 10 feet of wa-

ter. This is another advantage that 

allows us to go into areas that other 

people maybe look at and say, “well 

you know you do not really want to be 

there because of these challenges.” 

We have overcome those and our 

cash flows and revenues for 2011 

have hit record levels for our com-

pany, so we feel we are really going in 

the right direction. 

 

CEOCFO: Lexaria has partial owner-

ship in a variety of projects;  is this 

your strategy or just opportunistic? 

Mr. Bunka: Our evolution in Missis-

sippi was interesting. When we first 

came into the drill program that even-

tually resulted in Belmont Lake, we 

only had a 20% interest. Our strategy 

as a corporation is that we do not 

want to bet the farm on a single well. 

There are too many little companies 

out there that wave their arms around 

and create lots of press and lots of 

excitement over one well, and “this is 

going to be the big one and hold onto 

your hats.” That is not the way we 

want to go. We try to offset risk by 

participating in different plays. We 

have drilled wells; a lot of wells in 

Mississippi, Oklahoma, and in Can-

ada. When we start to have success 

in a region, we generally like to dou-

ble-down and we generally like to in-

crease our exposure to a region that 

is giving us success. In Mississippi, 

we started with 20% and we went to 

30%. We found another 2% we could 

buy, so we went to 32%, we found 

another 10% and we went to 42%. 

We optioned some more and we went 

to 50%. As the risk of that play was 

being removed, our exposure to it 

increased. We think that is just a re-

sponsible way to grow the company 

going forward, so that is something 

that we will continue to do in the fu-

ture. We will try new ideas, we will try 

new properties, new areas, but we will 

probably do it in a relatively conserva-

tive way to start. If a new area starts 

to give us good results the way south-

ern Mississippi has, then we will in-

crease our exposure in those areas. 

 

CEOCFO: What is happening at Lex-

aria’s Palmetto Point project now? 

Mr. Bunka: Palmetto Point is the me-

dium in-between the small and the 

large. Palmetto Point is a roughly 

32,000 acre block of land within which 

sits Belmont Lake. The Belmont Lake 

Oil Field itself is only about a 160 

acre lease, and that sits  within Pal-

metto Point. Palmetto Point is impor-

tant to us because we feel we under-

stand the geology very well. Palmetto 

Point is in itself part of that much lar-

ger 130,000 acre land position. Pal-

metto Point has been a focus for us 

because of Belmont Lake and be-

cause of our understanding the geol-

ogy, which is to say the geological 

zone that we are most active in is the 

Frio and the Frio contains in different 

areas, both oil and/or natural gas. 

Obviously, for those macro economic 

reasons that we discussed, the natural 

gas prone areas are of less interest to 

us than are the oil areas. So Palmetto 

Point is an oily Frio area. There are 

other Frio oil fields in the area and 

that is one of reasons we went looking 

there in the first place. Palmetto Point 

is part of our core property package, 

and we consider it to be one of the 

higher grade areas to compare to an-

other one; just to the southeast of 

Palmetto Point. 

 

CEOCFO: What else is going on to-

day at Lexaria? 

Mr. Bunka: There is a lot going on 

with the company. First, we are listed 

on the CNSX Exchange in Canada 

and on the OTC market in the US. 

We have filed a prospectus in the 

United States for a capital raise, 

which will help us fully develop Bel-

mont Lake, as well as do some explo-

ration drilling for the first time in a 

couple of years. We are working with 

a new Canadian broker agent on that 

financing as well as putting together 

the paperwork for a Canadian pro-

spectus and a listing application on a 

more senior stock exchange. So, 

there a lot of back-office things that 

are underway. We are looking in the 

field to work-over a couple of our ex-

isting wells. Working over a well gen-

erally is something you do to increase 

production at a pretty low cost and 

usually at a pretty low risk. We are 

also preparing for at least one new 

well in Belmont Lake Oil Field. How-

ever, we have to wait for the season-

ality to get into our favor. You are 

waiting on the weather, so it could be 

as early as next week, or it could be 

as late as several months from now. 

We are just waiting for the weather to 

tell us what to do in the field. We 

have wells and work-overs to com-

plete, which will increase our produc-

tion levels, increase our revenues, as 

well as the back-office things to in-

crease our capital base and get us out 

there. What we are trying to do in 

2012 is grow the company a lot more 

quickly than we were able to in 2010 

and 2011, but now that the techno-

logical hurdles are behind us we have 

figured out how to become a twelve-

month producer. We have proven our 

abilities in the field. Now that all of 

that is behind us, we really feel that 

2012 is going to be a break-out year 

for us. 

 

CEOCFO: What are the challenges 

that keep you up at night? 

Mr. Bunka: That is my job; I worry all 

the time, like every company execu-

tive should. Whether they admit it or 
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not, every company should be worried 

about the global economic picture. 

Does some great recession come 

along that disturbs the price of com-

modity, including oil? That is what 

worries me, but there is not much you 

can do about it. You always worry 

about your field operations and you 

always worry when you are drilling 

new wells about whether or not you 

are going to have success. 

 

I am so sincerely incredibly proud of 

the people I work with. We work with 

Griffin and Griffin in Jackson Missis-

sippi. They are just a really dedicated 

group of people on the ground and I 

have a lot of faith in the work that 

they have done. We have great field 

engineer, reserve engineers, and we 

have lot of people with a lot of talent; 

Dr. DeMartini is just wonderful. Our 

attitude is one of rather than being too 

disturbed or overwhelmed by fears 

that often are kind of illogical, we try 

to quantify those fears and figure out 

how we can deal with them. So far we 

have done a pretty good job with the 

most realistic type day-to-day prob-

lems we might face. There is really 

nothing that keeps me up at night, 

certainly nothing within our control. 

We have one heck of a good team. 

 

CEOCFO: In closing, why should in-

vestors pick Lexaria out of the crowd? 

Mr. Bunka: I have no problem saying 

this; we are better than most junior oil 

and gas companies. We are better for 

a number of reasons. One, even 

though our revenue base is relatively 

small, it is growing rather quickly. It is 

going in the right direction and our 

field operations are profitable even at 

this level. It does not take a lot of 

analysis to understand that as we 

grow we should benefit from econo-

mies of scale, and we should be able 

to deliver outsize results as we go 

forward. Secondly, as an investor you 

need to be worried about the down-

side risk to any company that you in-

vest in and with Belmont Lake Oil 

Field, which is a proven field, these 

are SEC proven reserves. With that in 

mind you should feel a bit of comfort 

that your downside risk should be lim-

ited. We trade at roughly three to four 

times revenue, which completely ig-

nores any valuation whatsoever for 

our 130,000 acre land option. There is 

a lot of safety in what we have done 

already and when you look at that 

huge land package and you realize 

the success we have had in discover-

ing and operating Belmont Lake, 

there has to be some value. It has to 

be more than zero for the upside po-

tential of our big land package and 

what we can do with that. There is 

that combination in Lexaria of risk 

aversion, and upside potential and I 

do not believe most of the small com-

panies that you look at in this sector 

can offer you that combination of 

safety and upside. In addition, there 

are a lot of good things going on both 

in the office and out in the field. There 

are a lot of different ways that we can 

generate upside in 2012, both off the 

proven field and the exploration. That 

basically says there are a lot of really 

good reasons why a person should 

consider being a shareholder of Lex-

aria. 
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