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BIO: Chris is CEO of Medigus and 
serves as a member of the board of 
directors. Prior, Chris was President 
and CEO of IntraPace, Inc. From 
2006 to 2009 he served as President 
Americas and was a member of the 
Executive Committee for Given Imag-
ing (NASDAQ: GIVN – 
www.givenimaging.com). Prior to his 
position at Given Imaging, Chris 
worked for the Boston Scientific Cor-
poration (www.bsci.com) for seven-
teen years in different divisions and 
positions of increasing responsibility 
from Sales, Product Development, 
Marketing, Business Development 

and General Management. Chris has 
also held a position at Xerox Corpora-
tion. During his career, Chris has re-
ceived over 20 Patents for a variety of 
minimally invasive medical devices. 
Chris has a B. Sc. in Marketing from 
Southern Illinois University and has 
completed the Executive Leadership 
Program at Harvard Business School 
and the Executive Management Pro-
gram at Columbia Business School. 
 
About Medigus Ltd.: 
Vision 
To become an industry leader in the 
development and manufacturing of 
single-use video-endoscopes for med-
ical procedures. 
 
Mission 
To pursue innovative miniaturization 
of disposable endoscopes and direct 
vision systems in order to enhance 
the diagnostic and therapeutic appli-
cations of such devices. 
 

Interview conducted by: 
Lynn Fosse, Senior Editor 

CEOCFO Magazine 
 
CEOCFO: Mr. Rowland, your SRS 
system is leading the GERD 
revolution. How so? 
Mr. Rowland: Acid reflux, or GERD, 
is a chronic disease that affects 10% 
or more of the population in the US 
and 10 to15 percent of the population 
globally.  Typically those with reflux 
disease are presented with 2 options, 
either medical therapy, typically a PPI 
like Nexium, or surgery. There really 
are not too many options in between 
the two.   
 
For years, companies, products and 
procedures have been trying to target 
the space in between these two 
extremes, but the different techniques 

have not always worked. One reason 
is that the technology has not been 
available. The SRS system from 
Medigus is the first device that 
incorporates the components needed 
to perform an endoscopic “Lap 
Nissen.” So the approach is different, 
instead of creating ports, or holes, in 
the abdomen, the SRS device goes 
endoscopically, or through the mouth. 
This is a no-scar procedure using a 
natural orifice. There is no surgery 
and no scars. It is a less invasive 
approach and a less invasive product. 
That is the fundamental difference. 
 
CEOCFO: When you are going in 
endoscopically what is happening in 
the body the same as it is when it is 
laparoscopic. How does the 
procedure differ? 
Mr. Rowland: When you think about 
the laparoscopic approach, the 
physician is going through the 
abdomen so they are working on the 
outside of the stomach. The procedure 
basically takes a portion of the 
stomach, and in simple terms, is 
wrapped around the esophagus to 
create a barrier between the 
esophagus and the stomach to keep 
the acid down. If you think about our 
approach, the procedure is performed 
through the mouth. We are basically 
creating the same type of a wrap; only 
we are doing it from the inside as 
opposed to approaching it from the 
outside. 
 
CEOCFO: How long has the system 
been available or where are you in the 
process of development and 
commercialization? 
Mr. Rowland: Medical devices are 
iterative, meaning there is always 
constant improvement leading to a 
next generation. Right now, we are on 
our fifth generation product and this 
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product is available in Europe and 
pending FDA clearance in the US. 
The prior versions of the device have 
responded very well in patients and in 
clinical trials. We now have five-year 
data showing clinical effectiveness 
and are confident in the technique 
and product performance. We just 
presented these data at a meeting in 
Berlin several weeks ago (UEG 
Week). We are encouraged by this 
procedure’s durability and are 
currently developing additional clinical 
evidence.  
 
CEOCFO: Has the medical 
community been paying attention and 
looking for a better method? 
Mr. Rowland: They have, and even 
more importantly, the patients that 
suffer from reflux have. The 
interesting point here is out of the 24 
million US patients suffering from 
severe reflux fewer than 150,000 
actually have had surgery. 
Patients are looking for a new 
approach and they question the 
doctors asking for alternatives. 
The physicians want something 
new, the patients want 
something new and we are 
trying to provide it to both. 
 
CEOCFO: What did you 
understand at Medigus that 
others have not which has allowed 
this all to take place? 
Mr. Rowland: Great question. That is 
the reason I joined the company. I 
have been in the medical device 
business for about 25 years, always 
related to minimally invasive 
procedures or products. What I saw at 
Medigus is a very clever engineering 
team. This is a group that has 
developed the world’s smallest video 
camera. We have an optical capability 
that no other company has and are 
able to combine this visualization 
capability with an ultrasound 
transducer and surgical staples. 
These elements are then combined 
on a flexible surgical endoscope. 
Nobody has been able to combine 
this technology in this way. The first 
time I saw it I was like “Oh my gosh 
here it is!” I had been looking for this 
approach and technology for many 
years and it just has not been ready. 
This little company in Israel has 

developed, and patented, this 
technology. 
 
CEOCFO: Did you recently go public 
in Israel? 
Mr. Rowland: Yes, that’s correct.  
 
CEOCFO: Why now? 
Mr. Rowland: The financial markets 
have been challenging and the 
company went public on the Tel Aviv 
Stock Exchange several years ago to 
help raise additional capital to fund 
the company. That was one of the 
strategies the company had pursued 
in order to maintain access to capital. 
CEOCFO: Different diseases seem to 
be in and out of favor with investors. 
What is the status of GERD and is it in 
favor these days? 
Mr. Rowland: That’s a good point. 
There is a fair bit of “broken glass” in 

the field of gastric esophageal reflux 
disease. There have been many 
techniques and products and 
procedures and companies that have 
come and gone. Typically, they did 
not have the durability and were not 
able to mimic the Lap Nissen results. 
So as a result, most MD’s and 
investors passed. Then along came 
Medigus and one of the world’s 
premiere venture capital companies, 
OrbiMed, decided to invest. When a 
company like OrbiMed completes 
their diligence and jumps in, it draws 
attention. It is very important to have 
strong financial backing with one of 
the premiere venture capital firms in 
the world. 
 
CEOCFO: What are the next steps 
and what is the timetable for the next 
year or two? 
Mr. Rowland: The next 12 to 18 
months are going to be exciting for the 
company. We are gearing up for a soft 
launch and the heavy lifting of market 

development. We will focus on a small 
group of key opinion leaders within 
the GI and surgical community to 
generate commercial interest and to 
create more clinical evidence. This 
clinical evidence leads to peer review 
publications in different journals and 
to presentations at tradeshows like 
DDW or SAGES. We will further 
develop this less invasive approach 
and talk about the data and durability 
of the product and procedure. 
Basically, the approach will be an 
“inch wide and mile deep.” Focusing 
on a handful of centers and opinion 
leaders to generate the clinical 
evidence required to develop a 
repeatable procedural base. 
 

CEOCFO: What have you learned in 
your previous ventures which helps 
accomplish the goals you just laid 

out? 
Mr. Rowland: There are no 
shortcuts. There is no magic. 
Now it is all hard work. It is about 
executing and not cutting 
corners. We are putting the right 
people in place and working with 
the correct physicians. We are 
developing relationships with the 
societies and identifying the 
appropriate primary endpoints 
for the clinical trials. It is about 
rolling your sleeves up and 

getting it done.  
 

CEOCFO: Why should we pay 
attention to Medigus? 
Mr. Rowland: Medigus provides the 
combination of a ‘see and do’ device.  
In other words, being able to both see 
and to treat a disease with a single 
surgical tool. Medigus combines the 
optical visualization with the surgical 
capability. These are procedure-
specific surgical endoscopes. 
Medigus has a technology that no 
other company in the world has with 
the world’s smallest HD optical video 
camera along with ultrasound 
technology and surgical stapling on a 
platform that looks and feels like a 
gastroscope yet provides therapeutic 
benefit to patients in a less invasive 
way. 
 

CEOCFO: What were the challenges 
in getting the camera as small as it 
needed to be and yet effective? 

“There are no shortcuts. There is no 
magic. Now it is all hard work. It is about 
executing and not cutting corners. We 
are putting the right people in place and 
working with the correct physicians. We 
are developing relationships with the 
societies and identifying the appropriate 
primary endpoints for the clinical trials. 
It is about rolling your sleeves up and 
getting it done.” - Chris Rowland 
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Mr. Rowland: You can thank the 
smart phone industry for that with the 
cameras like the ones on the back of 
your iPhone or Galaxy or whatever. 
The technology and quality of the 

small disposable single-use cameras 
continues to get better and less 
expensive. The company has been 
able to harness much of that 

technology but use it in a unique and 
patented way. 
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