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New Global Ventures International Ltd., 

formerly New Global Ventures Ltd, is a 

development stage company focused on 

new business ventures. The Company 

operated as a travel consolidator in Can-

ada. On March 14, 2008, the Company 

changed its name to New Global Ven-

tures International Ltd. 
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CEOCFO: Mr. Lawson, what is the 

overall plan of New Global Ventures In-

ternational? 

Mr. Lawson: The overall plan of New 

Global Ventures International is we are 

very focused on acquired mining projects 

in South America. We recently have been 

very focused on Columbia and there are a 

few reasons for that. Firstly, we believe 

that Columbia historically has been un-

der-explored and part of that has to do 

with the political risk that was associated 

with the country up until about five years 

ago. Until recently, many investors and 

companies were cautious to go to Colum-

bia because there were many kidnappings 

and a high level of crime and it just was 

not perceived to be safe because there was 

a large gorilla movement. That has 

changed as it is now jurisdictionally min-

ing-friendly and the capital markets are 

very bullish on Columbia as well. After 

many trips there, one feels very safe. The 

analogy is that you have this rug that has 

been sitting there that people have been 

afraid to look under and now finally they 

have the courage and comfort to do it. 

What they have discovered is that Co-

lumbia is very rich in natural resources 

such as petroleum, gold, silver, and cop-

per. So we are laser-focused on acquiring 

a diverse group of early and advanced 

stage projects in Columbia. That has 

really been our strategy recently and our 

plan in terms of what we are doing with 

New Global Ventures. Part of that strat-

egy is to scale the company and create 

shareholder value as our shareholders. 

 

CEOCFO: Is it that Columbia is so rich 

in resources, or that they haven’t been 

looked into or both? 

Mr. Lawson: It is both. You look at 

other areas such as in the United States or 

maybe Mexico or other so-called emerg-

ing markets and they are kind of satu-

rated and many majors and juniors have 

been there for a while. With regards to 

Columbia, we were on a plane and there 

was a gentleman from Saxon Drilling in 

Calgary on the way to Bogotá and he 

said, “Look, five years ago when I was 

out here somebody put a gun to my head, 

but now things have changed. There is a 

large military presence. So from an in-

vestment standpoint capital was really 

freed to really invest in the country. The 

resources have always been there, it is 

just people have not felt comfortable 

about investing there and focusing their 

projects on the country. Therefore, it is an 

untapped resource in which there is a 

major focus on exploration right now and 

the country is also encouraging foreign 

direct investment. 

 

CEOCFO: What about people on the 

ground to do the actual work, or are you 

even at that point yet? 

Mr. Lawson: That is a very good ques-

tion. Our sense is that you have a highly 

skilled and educated work force and you 

do have geologists on the ground that can 

do the work. For any sort of acquisitions 

or development or technical reports put 

together, the Toronto Stock Exchange 

will require them to have a qualified per-

son at the time by the regulators. Gener-

ally, you can have somebody to do some 

of the groundwork there, but you really 

need somebody that is qualified by North 

American standards to sign off on the 

work. However, I don’t think there is any 

shortage of skilled workers in Columbia. 

 

CEOCFO: So what are you looking at 

right now in Columbia? 

Mr. Lawson: We announced on March 

3

rd

 (2010) an agreement to acquire a pro-

ject in a prolific and historic gold district 

called the Angostura-California gold dis-

trict. Greystar Resources has the Angos-

tura deposit, which is one of the largest 

deposits in Columbia or South America. 

This confirms the thesis that there are 

some very large, undiscovered resources 

in Columbia. You look at what the size of 

the deposits are, such as AngloGold 

Ashanti’s La Colasa, which is 13 million 

ounces, Frontino has 5 million ounces, 

another 7.5 million ounces at Marmato. 

These are just a few examples of world-

class discoveries that confirm the thesis 

that this is an under-explored and re-

source-rich country. We acquired this 

concession, which we believe is in a phe-

nomenal location. 

 

CEOCFO: What about the infrastructure 

in Columbia? 

Mr. Lawson: The infrastructure is there 

due to companies such as Greystar, which 

has been in Columbia for close to 15 

years, and has invested over $150 mil-



lion, and because of that, there is road 

access, there is water, and there is elec-

tricity. They have been there long enough 

that the majority of the infrastructure 

there is in place. So that is something 

that we at this juncture area beneficiary 

of. 

 

CEOCFO: You said you wanted to have 

a mix of types of projects. Is there a de-

liberate plan to diversify or is it more 

opportunistic? 

Mr. Lawson: I would say it 

would be prudent for us to di-

versify; we don’t want to focus 

on solely one project. In terms 

of diversification, what we are 

looking to do is add another 

project or two that is at amore 

advanced stage, so it has more 

historical work ,drilling and is closer to a 

defined resource. The focus is still going 

to be on the mineral resources. Our objec-

tive or goal here would be to add another 

project or two that is more advanced to 

compliment our initial project, which we 

renamed El Primo property. 

 

CEOCFO: What is the financial picture 

like for New Global Ventures Interna-

tional? 

Mr. Lawson: I think it is great. We just 

actually announced this morning that we 

did an initial close of our financing, so 

we are raising $1.5 million right now and 

the reception has been phenomenal. We 

closed with a little over $1 million last 

night and this morning, so we think that 

at the end of the day, as a junior company 

we will have a healthy balance sheet, 

with close to $2 million in cash, and no 

debt. We also have an efficient capital 

structure in which we can use some of the 

capital to secure more projects and at the 

right time, because investors are so hot on 

Columbia we feel more confident that we 

will be able to go back to the capital mar-

kets for a much larger raise if and when 

that is warranted. 

 

CEOCFO: In closing, why have you 

chosen Columbia and why should inves-

tors be interested in New Global Ventures 

International? 

Mr. Lawson: Why Columbia? We think 

that if you look at some of the other coun-

tries in South America whether it is Bra-

zil, Ecuador, Bolivia, or Mexico, I think 

the first thing that we have really looked 

at is from an investment standpoint, geo-

politically how stable is it and we believe 

again the government has a pro-business 

policy which is good for investment. They 

have a favorable mining code, which is 

thirty years for exploration, construction 

and exploitation. Things have changed 

dramatically in the last five years, if you 

look at some of the rates of crime and 

kidnapping, it has been dramatically re-

duced over the last five or ten years so 

geopolitically. It is safe, there are many 

large deposits that have been confirmed, 

and we believe there is an opportunity for 

a lot more. The infrastructure is in place, 

we spent probably the last year cultivat-

ing some relationships in Columbia, and 

now we are just starting to become a 

beneficiary of that. As a Canadian or an 

American based company it is 

very difficult to go outside of 

North America and secure 

these projects. You really need 

a team on the ground floor, you 

need local counsel that is going 

to help you navigate the land-

scape of an environment that 

can change in terms of the laws and the 

mining codes, and we do have that. We 

have partners on the ground in Medellin 

and Bogotá, and because of these rela-

tionships, we are able see projects out of 

Columbia that most Canadian and North 

American junior issuers would not, unless 

you are a mining company that has had a 

prolonged presence in Colombia like 

Ventana, Greystar or Anglo Gold 

Ashanti. So it is the strength of our rela-

tionships with our Columbian partners in 

a jurisdiction that is mining-friendly, 

under-explored and we think there is a 

tremendous opportunity here. Overall, we 

believe that the geopolitical risk is mild 

to stable. 

 

 

 

 

 

  

  

  

  

  

  

  

  

  

 

 

 

Columbia is very rich in natural resources such 

as petroleum, gold, silver, and copper. So we are 

laser-focused on acquiring a diverse group of 

early and advanced stage projects in Columbia. 

- Mark Lawson 
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