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Rotoblock’s New Management Team Has Moved The Company From A Development 

Stage To Being Ready For The Commercialization Of Their Unique 

Oscillating Piston Engine, With Multiple Applications 
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BIO: 

Mr. Liu Chien-Chih is a Chinese-

American entrepreneur with over 15 

years' experience in international trade, 

marketing and manufacturing. Born in 

Taiwan, Mr. Liu immigrated with his 

family to the USA at the age of 10. Fluent 

in English and several Chinese dialects, 

Mr. Liu earned a Bachelor of Science 

Degree in Chemical Engineering from 

the University of California at Berkeley. 

Since that time he has spent much of his 

career capitalizing on new ideas and 

technologies and sees an opportunity with 

Rotoblock. 

 

Prior to joining Rotoblock, Mr. Liu 

served for more than five years as a Vice 

President for Tianyi Group of Nanjing, 

China, a multi-billion dollar conglomer-

ate involved in the manufacturing of 

automotive components and commercial 

equipment with over 10 subsidiaries. Mr. 

Liu served a variety of roles with Tianyi 

Group, which operates several factories in 

China. He managed Tianyi's extensive 

portfolio of real estate developments and 

other investments. He also managed the 

subsidiary Hikom/Goettel, one of the 

largest manufacturers of air conditioning 

in China. Hikom is the sole sponsor of 

the Shanghai Sharks Professional Bas-

ketball team, for which Yao Ming played 

before being recruited to the NBA. 

 

Company Profile: 

Rotoblock is focused on the development 

of leading-edge power train technologies 

including the development of its patented 

Oscillating Piston Engine technology. 

Rotoblock has signed a licensing agree-

ment with OBVIO! Automotoveiculos 

S.A. of Brazil. The company was incor-

porated in Nevada and is headquartered 

in Santa Rosa, California. The Company 

has full rights to the patents of the Oscil-

lating Piston Engine and believes the 

OPE technology has useful applications 

in an endless number of areas where its 

powerful, lightweight, efficient design are 

in ever-increasing demand. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Liu, you are fairly new as 

CEO at Rotoblock; what attracted you to 

the company? 

Mr. Liu: “The Company had a lot of 

potential because throughout the sector 

and all over the world, green is in. Many 

companies are taking the environmental 

issue more seriously now than in previous 

years. At the same time oil prices are 

rising, and instead of looking for a big 

powerful engines we are looking for 

smaller, advanced technologies, which is 

becoming more attractive.” 

 

CEOCFO: Please tell us about the Oscil-

lating Piston Engine technology. 

Mr. Liu: “The best thing about Ro-

toblock's engine technology is the power 

to weight ratio; it is more efficient. For 

the same size engine, there is more power 

than a regular piston engine, because it is 

an Oscillated Piston Engine instead of 

vertical piston engine. Due to that factor, 

this engine can actually be air cooled, 

instead of water or oil-cooled.  Fuel con-

sumption and emissions exhaust will also 

be much less than conventional technolo-

gies.” 

 

CEOCFO: Is the engine ready for use or 

is it still in the development stage? 

Mr. Liu: “Prior to my taking over as 

CEO of this company, Rotoblock was 

more into the research and development 

stage. However, right now this Rotoblock 

engine is entering the last testing stage. I 

am talking to a lot of engineering firms 

right now about this final phase, but I 

cannot disclose their names now. The 

firms are very recognizable by interna-



tional standards and they are very impor-

tant companies. I should be announcing 

this within the next couple of weeks. 

They are going to do the final testing and 

they are going to design a manufacturing 

plan as well as a large-scale production 

line process to produce the units in vol-

ume. So, I believe this Rotoblock engine 

will soon be ready for the manufacturing 

stage.” 

 

CEOCFO: What is your target market 

and where will you start? 

Mr. Liu: “We are focused on the United 

States and China. The US consumes 

about 35 million small engines every 

year, and that is not including automo-

biles, aircraft, and construction equip-

ment. At the same time, China is a very 

explosive market and they are hungry for 

new technology and new small engines 

for boats, generators, pumps, etc. There-

fore, my target will be in 

China, because the market is 

growing so rapidly, as well as 

the US because we are used to 

consuming that amount of 

small engines every year. With 

the demand already there, this 

should be an efficient way for 

Rotoblock to grow with the 

market.” 

 

CEOCFO: Is there much com-

petition and many similar 

products? 

Mr. Liu: “There are a lot of similar 

products on the market. Rotary-style en-

gines are not new; but with this new 

technology, these smaller engines can be 

improved to be more efficient and better. 

Because there are more and more com-

petitors, it is important for us to find the 

right market, the right timing, and to 

introduce the right product. Now with the 

growth of China it is easier to accept new 

products, new engines, new develop-

ments, than it is in the US.” 

 

CEOCFO: I understand that you are 

getting positive feedback from the trips to 

China. 

Mr. Liu: “Definitely! I have been talking 

to a lot of manufacturers as well as many 

research firms and government agencies; 

they are all very interested in our engine, 

because they want make a move into the 

green lifestyle. This engine produces 

fewer emissions for the environment and 

the power to weight ratio is much better, 

so you use less plutonium, gasoline or any 

kind of fuel needed to run these engines.” 

 

CEOCFO: Would you please tell us 

more about furthering the commercializa-

tion plan? 

Mr. Liu: “Rotoblock is actually talking 

to several large manufacturers and we 

have been looking to have the option of 

manufacturing joint venture to produce 

this new engine. We are also exploring 

new technology in the green sector, so we 

will most likely find a good partner in 

China to manufacture this engine.” 

 

CEOCFO: How does the cost of opera-

tion compare with traditional engines? 

Mr. Liu: “Cost wise, because it is not a 

water-cooled engine, there are fewer 

moving parts, so it will be more effective 

for example as a generator. Also, the idea 

of opposing pistons, creates as much as 

four times the efficiency of similar en-

gines. Therefore, the cost savings in the 

design and operation of the vehicle will 

be a big factor to its success and should 

be a much cheaper overall than a conven-

tional straight piston engine.” 

 

CEOCFO: If a company wanted to put it 

into their generator would they have to do 

much changing to what they have in 

place, or would be plug-n-play? 

Mr. Liu: “You need to modify it a bit, 

but the change is not so big because this 

engine is much smaller in size. You 

would need to re-design the generator, 

although there will not be as much cost to 

it. Most of this cost is just in the begin-

ning where you would need to recoup 

your research and development costs. But 

the cost in operations will save a great 

deal over the lifetime of the engine com-

pared to conventional technologies. 

Overall, I think most applications can 

find a good fit with Rotoblock's technol-

ogy.” 

 

CEOCFO: What is the financial picture 

for Rotoblock today? 

Mr. Liu: “I know that if I start up to 

build my own line and factory it would 

cost a fortune because as we know to 

manufacture a small engine it could cost 

as much as $50 to $100 million to set up 

a manufacturing line. That is why instead 

of owning the whole production line, we 

will work with strategic manufacturing 

partnerships. With my previous manufac-

turing background in China, I have a lot 

of potential strategic partners that could 

manufacture Rotoblock engine technolo-

gies through a joint venture. And I am 

not talking about just regular manufac-

turers; I am talking about existing auto-

mobile and automotive manufacturers 

who make engines for their 

cars, so it would be much eas-

ier and a cost savings for me to 

have a joint venture with them 

because they have the produc-

tion line already. That is why I 

am having an engineering 

company set up the evaluation 

of how to restructure the de-

sign to produce it on a mass 

scale. Right now, I am picking 

up the cost of setting up this 

production line but, most likely 

if I find a good partner, the cost would be 

much less. I would not need to invest 

close to $100 million into the production 

line because it is already there, we would 

just need to change a few aspects of the 

assembly line, the machinery, an engi-

neering crew to recalibrate the process 

and implement the different design 

moulds, but the rest of it is all there.” 

 

CEOCFO: You are going to make it 

hard for them to resist! 

Mr. Liu: “Yeah! There are many compa-

nies currently producing small engines. 

At the same time, they are actually licens-

ing these engines from big engineering 

companies. I own this technology so if 

there is a good market; they do not need 

to pay any licensing fees. It is a way of 

doing a joint venture that can save a lot of 

money in the long run. This is also cut-

ting-edge business because they have the 

factory, I have the technology, now we 

“The Company had a lot of potential because 

throughout the sector and all over the world, 

green is in. Many companies are taking the en-

vironmental issue more seriously now than in 

previous years. At the same time oil prices are 

rising, and instead of looking for a big powerful 

engines we are looking for smaller, advanced 

technologies, which is becoming more attrac-

tive.” - Chien-Chih Liu 



just need find the correct ratio so we can 

structure a new company.” 

 

CEOCFO: In closing, why should poten-

tial investors pick Rotoblock out of the 

crowd? 

Mr. Liu: “First, Rotoblock is in a sector 

that is green, and the green sector right 

now is a good sector to invest in because 

everybody in the world needs this new 

technology for a safer environment and to 

be more competitive. There is also a lot of 

government funding as well as corporate 

sponsors striving to be green. Secondly, 

with my previous background of manu-

facturing in China and all my connec-

tions in China and the US, I know that 

the US and China are dominating the 

world market right now; China is explod-

ing, and US market is a very mature 

market. With these we have the the best 

of both worlds, and my having connec-

tions in both countries, it is very easy for 

me to get things moving. With the new 

market in China that has a demand for 

new technology for variety of consumer 

products, I think we are at the right place 

at the right time. Also with oil prices 

rising, new energy-efficient technology 

that can save money while saving oil or 

any kind of fuel will be essential. With 

this company, we do not just have a good 

technology, but advanced technology that 

can be applied to the emerging green 

sector. I am talking to a few companies 

now to get a joint venture under Ro-

toblock’s belt, but there are many factors 

at work. Like people always say: the key 

to investing is to find the right sector at 

the right time with the right products. To 

me Rotoblock is in the right position 

now.” 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

  

  

  

  

  

  

  

  

 

 

 

 

 

 

 

 

Rotoblock Corp. 

300 B Street 

Santa Rosa, CA 95401 

Phone: 707-578-5220 


