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Sunovia Energy Technologies Is Focused On Next Generation Solar Cell Technologies That 

Would Help Replace Fossil Fuels Thus Greatly Benefiting The Environment 
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BIO: 

Carl Smith is the founder of Sunovia En-

ergy Technologies, Inc. and the inventor 

of the core solar technologies that were 

the original basis of the company. Smith 

orchestrated the conceptual validation of 

the company's intellectual properties, and 

assembled a world-class team of engi-

neers, scientists, renowned business lead-

ers and influential governmental figures 

prior to the company's 2nd anniversary. 

 

At Sunovia, Smith manages corporate 

relations, mergers & acquisitions, tactical 

partnerships, assessment and implemen-

tation of sales & marketing curriculums, 

supervision and planning of investor rela-

tions strategies, coordination of corporate 

advertising & promotion campaigns, su-

pervising corporate reporting require-

ments, strategic planning and corporate 

governance and policy. 

 

After attending Appalachian State Uni-

versity in Boone, North Carolina, Smith 

left during his junior year to pursue an 

opportunity within the venture capital 

markets. From 1992-2004, Smith's com-

pany invested more than $50 million into 

development stage companies operating 

primarily within the telecommunications, 

biotech and Information Technology sec-

tors. He is married with two children. 

 

Company Profile: 

Sunovia Energy Technologies, Inc. is a 

renewable energy and energy conserva-

tion company based out of Sarasota, Flor-

ida. The Company is the owner of the 

proprietary Solartizement™ and 

EvoLucia™ technologies, and is working 

to commercialize next-generation photo-

voltaic solar cells and encapsulates for 

application and sale to numerous indus-

tries, including, but not limited to, resi-

dential and commercial utility, general 

lighting and advertising. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

 

CEOCFO: Mr. Smith, what is your vi-

sion for Sunovia Energy Technologies? 

Mr. Smith: “Sunovia’s vision is to be a 

renewable energy and energy conserva-

tion company. Our company was started 

and our core technologies were based on 

a solar substrate technology that incorpo-

rates LEDs and other components includ-

ing motion sensors that are used for ad-

vertising, traffic and various other mar-

kets.” 

 

CEOCFO: What is different about your 

technology, and are you the creator of 

this? 

Mr. Smith: “I am the creator of the ini-

tial technology which was the lighted 

solar substrate; it was the core technology 

that we started the company with. Our 

company has advanced beyond that now. 

I only bring that up because that is the 

history of our company and where we 

were founded. We developed patented 

solid-state lights. We have technology of 

30 patents that are specific to light emit-

ting diode technologies that are non-

gallium nitride based. In addition, we are 

working on new solar technologies, 

which are actually thin and flexible solar 

cells that are high efficiency and are 

cadmium telluride based. There is an 

entire line of products that we are work-

ing on, both related to lighting and solar 

technology. Sunovia’s products are truly 

renewable energy and energy conserva-

tion based. Half of the goal is to collect 

the energy; the other half is to spend it 

wisely. Therefore, we have focus on 

both.” 

 

CEOCFO: You just launched solid-state 

lighting product line; why do we need 

your product line? 

Mr. Smith: “Solid-state lighting, which 

is LED lighting, is more efficient than 

any other technology that is out there. 

LEDs will last for fifteen years, its life-



time is anywhere from sixty thousand to a 

hundred thousand hours. It is the most 

efficient lighting available and it is the 

lighting of semiconductors. The semicon-

ductors over the fifteen-year life cycle 

lose very little efficiency whereby an in-

candescent light or even a fluorescent 

light very shortly after you install the 

light and you power it up the light effi-

ciency has lost half of the lumen power. 

One of the most commonly used lighting 

solutions today is the fluorescent lamp, it 

is most associated with its rapid blinking 

while it is on. Studies have linked fluo-

rescent bulbs to serious health issues such 

as cancer, mental illness, suicide, and in 

addition, they are loaded with mercury. 

In addition, if you dispose of them im-

properly then that pollutant (mercury) is 

going right into the earth. Mercury is not 

present in the LED lighting or solid-state 

lighting products that we offer.” 

 

CEOCFO: Who is the target 

market? 

Mr. Smith: “The target market 

is just about anyone except for 

non-spec builders who want to 

build a house with the cheapest 

cost and they will let the home-

owners pay for the new light 

bulbs. The people that we are 

after are the people that want to 

conserve energy, who under-

stands that the payoff for buy-

ing an LED fixture vs. an in-

candescent; you would get your money 

back in 18 months to 2 years. For exam-

ple, we just closed a deal whereby we are 

installing thirty-two of our LED fixtures 

and replacing incandescent fixtures. Over 

the fifteen-year life, we are going to save 

that customer almost $50,000 on 32 

lights. The fixture on the front-side cost 

you a little more, but within a couple of 

years you are already back in the black 

and over the fifteen years you are going to 

save a fortune on just on the 32 lights.” 

 

CEOCFO: How do you get people to 

understand? 

Mr. Smith: “People are finally starting to 

realize that the problems we are having 

with global warming are real. I think the 

public is also starting to realize that fossil 

fuels are not the most efficient answer 

and can cause conflict. Oil is very impor-

tant to the political systems and the gov-

ernments. There is enough sunlight 

available each day to light the world for a 

year. We just have to put together better 

systems to capture it. Some areas are get-

ting it quicker than others are. I think the 

United States is starting to get on the 

bandwagon, Europe has been looking at it 

for longer than we have but I am happy 

that our government is now starting to 

hop on it and the public at large is as 

well.” 

 

CEOCFO: Please tell us about your 

agreement with EPIR Technologies. 

Mr. Smith: “EPIR Technologies is a 

phenomenal and talented group out of 

Chicago. The founder of EPIR Technolo-

gies is Dr. Sivalingam Sivananthan or 

Dr. Siva as we call him because nobody 

can pronounce his name. The technology 

that he has worked on for the past 25 

years is infrared technology development 

and when I say infrared it is light detec-

tion and light sensors. It is currently used 

by the United States government in al-

most every field for shooting missiles out 

of the sky. It detects the smallest amount 

of light and heat. This infrared technol-

ogy and the basic machinations of the 

infrared technology is so similar to solar 

cells that it was the perfect fit for us to sit 

down and make a deal. First Solar has 

identified that cadmium telluride is the 

way to go for next generation solar cells 

at least to get the high efficiency solar 

cells. They realize that silicon is tapped 

as high as it can go with sun power 

around 20 to 22%. We identified the 

same thing that cadmium telluride is 

probably the best way to get to the next 

step of the solar cell efficiency. What we 

did with EPIR Technologies, and with the 

group that it brings with it, is we tied 

down the highest level of cadmium tellu-

ride expertise in the world and I think 

First Solar will find that out in the next 

few years. This is a dynamic corporation 

with incredible talent and expertise.” 

 

CEOCFO: Please tell us about NASA 

and the Air Force. 

Mr. Smith: “Dr. Siva has been working 

with the government, for 25 years. Cur-

rently, we have about $25 million in gov-

ernment contracts with NASA, the Air 

Force, and several other entities that will 

be announced in the future. EPIR has 

been contracted to develop solar cells for 

space missions, consequently, when 

NASA launches the satellites the solar 

cells that we are developing will be used 

to power these satellites. The solar cells 

are a cadmium telluride-type solar cell on 

silicon. There has only been one company 

in history that can put cadmium telluride 

on silicon and that is EPIR Technologies. 

That is our partner and we are really 

pleased.” 

 

CEOCFO: You recently have 

become a public company; why 

now and what is the financial 

picture of the company? 

Mr. Smith:  “Our initial plan 

was to keep the company pri-

vate when we started develop-

ing the lighted solar substrate 

and the solid-state lighting 

line. We were in the renewable 

energy and energy conserva-

tion business before it became hip these 

last couple of years in the United States 

and realized that we have high net worth 

individuals around us. Once it became a 

hot sector within the market we took a 

look at the opportunity to go out and ex-

pedite and expand upon what we could 

do. The public markets are a good vehicle 

to raise larger amounts of money and 

with the solar cells and developing the 

manufacturing facility for the solar cells 

along with the solid-state lighting. In 

order to really go after market and create 

the kind of revenues and profits that we 

are looking to go after, it took a much 

larger front end investment than had we 

taken it and kept it private.” 

 

CEOCFO: What do you see two or three 

years down the road? 

Mr. Smith: “In the immediate future, I 

see several major contracts coming for 

our solid-state lighting division where we 

“We are working on new solar technologies, 

which are actually thin and flexible solar cells 

that are high efficiency and are cadmium tellu-

ride based. There is an entire line of products 

that we are working on, both related to lighting 

and solar technology. Sunovia’s products are 

truly renewable energy and energy conservation 

based. Half of the goal is to collect the energy; 

the other half is to spend it wisely. Therefore, we 

have focus on both.” - Carl L. Smith III 



will be announcing some significant cus-

tomers. In addition, we will be announc-

ing deals in countries, which is very ex-

citing. On the solar side, in the not too 

distant future, we expect to have a thin 

and flexible high-efficiency solar cell 

available to the market.  

 

CEOCFO: In closing, why should poten-

tial investors be interested in Sunovia, 

and why should people know that you can 

make the transition from development to 

commercialization? 

Mr. Smith: “We are already making that 

transition. We have products now avail-

able; we just got UL and CE approval for 

our solid-state lights. Revenues will begin 

this year. We have taken concepts 

through the commercialization phase, 

which is important. Many companies talk 

a big game about how they are going to 

be able to do this or that and they can 

never take it to the commercialization 

stage and they cannot market. We have 

done all of that in the solid-state lighting 

and are now creating a distribution chan-

nel. There are a lot of very exciting peo-

ple around us. We have high-level con-

tacts in government and industry and 

those people are helping us not only for 

marketing but we have secured some ex-

citing levels of funding. That is one rea-

son on the solid-state lighting side. In 

addition, I think investors understand 

there is a horse race for high efficiency 

solar cell. Some companies out there look 

like they are going to be a player and as 

the world of energy transitions from util-

ity grids that are based on fossil fuels and 

gasses it is going to go more towards re-

newable energy. The energy market is 

enormous. With those fields, you are go-

ing to have new players with renewable 

energy. I believe with what people will 

learn with us as we make announcements 

and they see our progress and see exactly 

what we are doing, they are going to 

make some investment into Sunovia. I 

like our future and believe people will see 

the same thing. We want to educate the 

market to not only know who Sunovia is 

and why we are going to be successful, 

but we want people to jump on and help. 

The country is at a point where we have 

to control carbon emissions. We are start-

ing to see ice caps melt. The time is now 

to act. We have put our technologies front 

and center and welcome any questions on 

any side for those technologies and why 

they are going to be the best. If people ask 

themselves those questions, a smart in-

vestor will do their due diligence, if they 

do I think they are going to like the an-

swers they get from Sunovia.” 
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