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BIO: 

Bob de Wit is a Vancouver based in-

vestor, mentor, director and consult-

ant to growth-stage technology com-

panies.  

 

He expresses his passion for entre-

preneurship as Executive Director of 

New Ventures BC, Director and CEO 

of GreenAngel Energy Corp, and as 

an active member of the VANTEC 

angel network and the WUTIF angel 

fund. Annually, he mentors or reviews 

the best of the new technology ven-

tures coming out of British Columbia 

each year. 

 

As a frequent speaker on entrepre-

neurship, Bob draws upon his execu-

tive experience in corporate devel-

opment (M&A strategy and execu-

tion), corporate finance (raising equity 

capital) and competitive market intelli-

tal) and competitive market intelli-

gence to audiences ranging from en-

trepreneurial CEOs, angel investors 

to graduate students. 

 

Holding degrees in marketing (BBA) 

and economics (MA) from Simon Fra-

ser University, Bob has built his fif-

teen year career around starting or 

nurturing technology start-ups. In ad-

dition to working for companies, he 

has consulted to Simon Fraser Uni-

versity, the University of British Co-

lumbia and the University of Califor-

nia at Los Angeles where he has 

worked with university faculty mem-

bers to develop effective technology 

commercialization strategies. 

 

Company Profile: 

GreenAngel Energy Corp. is a green 

energy technology company. Our fo-

cus is commercializing new technolo-

gies that produce renewable energy, 

improve energy efficiency, or use re-

newable energy resources such as 

water, wind and solar. We also work 

with companies that deploy or man-

age technologies and processes that 

reduce greenhouse gas (GHG) emis-

sions. In addition to providing strate-

gic capital to investee companies, 

GreenAngel also provides business 

and advisory services to help ensure 

these companies achieve commercial 

success. The firms include Delaware 

Power Systems, Light-Based Tech-

nologies, Habitat Carbon Assets, 

Rapid Electric Vehicles, DPoint Tech-

nologies, and Paradigm Environ-

mental Technologies. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. de Wit, how long have 

you been with GreenAngel Energy 

and what attracted you to take on the 

CEO role? 

Mr. de Wit: I was one of the founders 

of GreenAngel Energy and have been 

a director since the beginning. The 

thing that I found really attractive is 

we were looking to create a vehicle 

that would enable the average retail 

investor to get involved with angel 

investments that they otherwise 

wouldn’t have access to because of 

security regulations. This was an at-

tempt to try something new, use a 

type of financing for an early stage 

technology investment and expose it 

to a new market. It was something 

new and different. 

 

CEOCFO: How has that worked out? 

Mr. de Wit: It has been great. Our 

first year we have invested in six 

companies and from the date we in-

vested the overall value of the com-

panies has gone up by over 50% and 

all of the companies are showing 

great promise. A couple of them are 

among the highest profile and most 

promising young tech companies in 

British Columbia. We are really ex-

cited with the progress so far and we 

are looking forward to more success 

this year and hopefully an exit from 

one of our companies by the end of 

the year. 

 

CEOCFO: What is your criteria; how 

do you decide what companies to 

take on? 

Mr. de Wit: We invest in companies 

that are post start-up, pre-venture 

capital stage. They are in the $1 to $5 

million valuation range usually and 

they are involved in developing tech-

nology that reduces the carbon foot-

print on the planet in one way or an-

other. We have invested in compa-

nies as diverse as a polymer mem-

brane company that makes HVAC 



systems more efficient to LED light 

control technology to anaerobic diges-

tion technology. Therefore, a wide 

variety of technologies, but all of 

them are similar in the sense that they 

reduce the overall carbon footprint of 

our economy. 

 

CEOCFO: What goes into choosing 

the companies; do you have a team 

of experts, or is it gut feeling? 

Mr. de Wit: Like all good investors, 

we look at the team we invest in first. 

However, the advantage that 

GreenAngel has over others that try 

to do the same thing is that collec-

tively on our team we have probably 

close to one hundred years of invest-

ment experience when it comes to 

doing Angel deals. We have a long 

history of experience and success 

investing at the Angel stage. The 

other thing is that all of us on the in-

vestment committee and all 

of the directors are actively 

involved in the Angel com-

munity in B.C. and down the 

west coast. Therefore, we 

have great access to seeing 

all of the best deals that 

come out of the province of 

B.C. and down the west 

coast. We have connections 

with all the Angel networks 

across North America. In 

fact, we run the longest run-

ning Angel network in Can-

ada called VANTEC www.vantec.ca. 

Also, WUTIF www.wutif.ca is a pri-

vate Angel fund that we are all active 

in that preceded GreenAngel. I per-

sonally am very active with the New 

Ventures B.C. competition 

www.newventuresbc.com which iden-

tifies each year the top new start-ups 

in B.C. We see a lot of deals forward. 

We see pretty much everything that 

comes out of B.C. and some of the 

neighboring areas, access to deal flow 

and experience with what to do with it 

when we see it is what our differenti-

ating qualities are.  

 

CEOCFO: Would you tell us about 

your current portfolio of companies? 

Mr. de Wit: We have six companies. 

Light-Based Technologies is one of 

our more promising ones. They de-

velop software that controls LED 

lights. Their technology competes 

with a technology developed by a 

company called Color Connetics that 

was bought by Philips a couple of 

years ago for close to $800 million. 

We are really excited about that, be-

cause the technology can act as a 

substitute for many applications cur-

rently using the Color Kinetics tech-

nology which is currently the state-of-

the-art in the industry. A lot of the ma-

jor players in the industry are tracking 

the technology and there is quite a lot 

of M&A interest in that company. 

There is also DPoint Technologies, 

which develops a polymer membrane 

that makes heat transfer systems 

much more efficient for HVAC sys-

tems. We are very excited about 

them as well. They have done a ma-

jor strategic investor investment this 

year that has increased their value by 

close to 100% over what we invested 

at. Then there is Paradigm Environ-

mental, which has technology that 

makes anaerobic digestion systems 

much more efficient. They have just 

announced a major deal that installs 

their technology at the Crofton Pulp 

Mill, and there is great application for 

their technology around the world for 

waste water treatment and for treating 

effluents from Pulp Mills. Then we 

have Habitat Carbon Assets, which is 

a carbon credit company, so they 

work with companies like the other 

companies in our portfolio to apply 

technology to reduce the carbon out-

puts of major manufacturing indus-

tries. We have Rapid Electric Vehi-

cles, which has developed an electric 

drive train for transforming light-duty 

diesel and gasoline trucks to electric 

trucks. They have had quite a high 

profile the last couple years. They got 

involved in some major projects in 

Ontario and California for changing of 

the fleet from gas to electric using 

their technology. Finally, we have 

Delaware Power Systems, and al-

though it is an angel funded company, 

they have presences in five countries: 

Germany, China, U.S., and Canada. 

They develop technology that enables 

rapid configuration of battery packs 

for vehicle development. Their tech-

nology has been used to expedite the 

development from everything from 

scooters to forklifts up to light-duty 

vehicles. I am really excited about all 

six companies.  

 

CEOCFO: Is it opportunistic or are 

you deliberately attempting to achieve 

a balance out in different green ar-

eas? 

Mr. de Wit: We have good coverage 

in battery technology, where we have 

the electric vehicle company and we 

have the battery-controls company. 

There are quite a few different sectors 

that you could identify within Clean 

Tech. There are a couple 

others that we have our eye 

on that we probably would 

not disclose right now, but 

we are really interested in 

vehicle technologies and the 

building efficiency technolo-

gies. Those are the areas 

we are most interested in. 

 

CEOCFO: What do you see 

that leads you to conclude 

that now is the time people 

are going to really be mov-

ing forward and take action on green 

projects? 

Mr. de Wit: What convinced us was 

the price of oil frankly. The economics 

of green technology gets better as the 

days go by and as the price of oil 

goes up. That is something I do not 

think is going to turn around. As the 

climate problem worsens and as the 

scarcity of oil increases, the value of 

these technologies is only going to 

increase. There is a report that came 

out recently from Sustainable Devel-

opment Technology Canada (SDTC) 

that highlights the fact that in Canada 

over the last several years, annual-

ized rate of growth for green technol-

ogy companies or the green economy 

is over 50% and that is including the 

years of 2008-2009. This shows that 

in spite of uncertain economic times 

the green economy, the green tech-

nology industry is booming. There-

fore, we are very optimistic. We were 

Our first year we have invested in six compa-

nies and from the date we invested the overall 

value of the companies has gone up by over 

50% and all of the companies are showing 

great promise. A couple of them are among the 

highest profile and most promising young tech 

companies in British Columbia. We are really 

excited with the progress so far and we are 

looking forward to more success this year and 

hopefully an exit from one of our companies by 

the end of the year. - Robert de Wit 



not concerned at all that there was 

going to be a dip or a loss of interest, 

because the economic drivers under-

lying it are not only there but getting 

stronger. 

 

CEOCFO: On your investor fact sheet 

you talk about focusing on an exit 

strategy when you make investments. 

Would you tell us about how that phi-

losophy comes into play? 

Mr. de Wit: The important thing as a 

public company is we need to demon-

strate this business model, so we do 

not want to invest in science projects 

that take ten to fifteen years before a 

company can fully commercialize and 

then get sold. We are looking at com-

panies that have immediate market 

traction and can be sold within two to 

three years of when we invest. That is 

one of the reasons we are hoping to 

see an exit later this year in one of 

our portfolio companies and maybe 

even two. Definitely within the next 

two years we would like to see one or 

two of those companies exit; so that is 

how we pick them. A couple of the 

companies in our portfolio are a little 

earlier than the others, but we have 

one or two or possibly three of the 

companies that we think would be 

able to exit before that three-year 

time limit that we put on our selection 

criteria. 

 

CEOCFO: That is a disciplined ap-

proach! 

Mr. de Wit: I think so. It is always dif-

ficult at the early stage to project that, 

even if it is a couple years out. How-

ever, because we have so many 

years of experience in the angel in-

vestment game, it gives us a little 

better insight into where the real op-

portunity exists for an early exit. 

 

CEOCFO: What is the financial pic-

ture for GreenAngel Energy today? 

Mr. de Wit: We are in good shape. 

Our asset base has increased 50%. 

We are just doing our final year audit 

right now. We are in a good cash po-

sition. We are focused on wrapping 

up our investor relations activities 

over the next year and then hopefully 

with an exit, we will have a little more 

of a war chest to invest further, add 

some companies to our portfolio and 

possibly raise more money. We have 

at least a one-year runway cash wise. 

We are optimistic and primed to do 

more deals later in the year. 

 

CEOCFO: In closing, why should po-

tential investors choose GreenAngel 

Energy out of the crowd? 

Mr. de Wit: GreenAngel is a unique 

opportunity. It is an opportunity for the 

average retail investor to get involved 

in these sort of explosive growth 

early-stage investment opportunities 

and at the same time diversify by be-

ing involved in multiple deals. We 

have six of these early-stage compa-

nies, all of which have huge upside 

potential and at the same time being 

a public stock a retail investor can get 

out if they want to. So we have the 

liquidity and the upside at the same 

time, which is a unique opportunity. It 

is something in the technology space 

that does not exist anywhere else; it is 

a new model, a new instrument. 
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