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MultiCell Technologies is focused on their MCT-125 product, in Phase IIb for the 

treatment of MS-related chronic fatigue, relapse remitting multiple sclerosis, type-1 

diabetes, infectious disease and cancer and preparing for clinical assessment later in 2007 
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BIO: 

Dr. Stephen Chang has served as a direc-

tor of the Company since June 2004, be-

came president of the Company in Febru-

ary 2005, and was appointed chief execu-

tive officer (CEO) in May 2006. Dr. 

Chang is also president of MCT Rhode 

Island Corp. and Xenogenics Corpora-

tion, and president and director of MCTI, 

a partially-owned subsidiary of the Com-

pany. Dr. Chang is president of CURES, 

a coalition of patient advocates, biotech-

nology companies, pharmaceutical com-

panies, and venture capitalists dedicated 

to ensuring the safety, research, and de-

velopment of innovative life saving medi-

cations. Dr. Chang is also on the Board of 

BIOCOM, San [UTF-8?]Diegoâ€™s pre-

mier life sciences organization. Dr. 

Chang was chief science officer (CSO) 

and vice president of Canji Inc./Schering 

Plough Research Institute in San Diego 

from 1998 to 2004. He earned his doc-

toral degree in biological chemistry, mo-

lecular biology, and biochemistry from 

the University of California, Irvine. 

 

Company Profile: 

Multicell is a biopharmaceutical company 

committed to the development of break-

through therapeutics. MultiCell's drug 

development program focuses on modula-

tion of the immune system. 

MultiCell's therapeutic pipeline includes:  

MCT-125 a Phase IIb drug for the treat-

ment of chronic fatigue in MS patients. 

- MCT-175 for the treatment of relaps-

ing-remitting MS. 

- MCT-275 for the treatment of juvenile 

diabetes. 

- MCT-465 for the treatment of virus 

infection and cancer. 

- MCT-475 for the treatment of colorectal 

cancer. 

 

The Company also holds unique cell-

based technology for use in drug discov-

ery screening applications, and is a lead-

ing producer of the cell lines needed by 

the pharmaceutical industry to develop 

new drugs. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Dr. Chang, what is your vi-

sion for MultiCell Technologies and how 

do you get there? 

Dr. Chang: “We are a integrated phar-

maceutical company committed to the 

development of break-through therapeutic 

candidates. The program is focused on 

the modulation of the immune system. 

Our lead product includes MCT-125, in 

Phase IIb for the treatment of MS-related 

chronic fatigue, relapse remitting multi-

ple sclerosis, type-1 diabetes, infectious 

disease and cancer. We also hold a 

unique cell-based technology for use in 

drug discovery screening. It allows the 

production of therapeutic proteins.” 

  

CEOCFO: You have been CEO since 

May; how has the company changed un-

der your leadership? 

Dr. Chang: “Our company has changed 

by a relentless focus on therapeutic prod-

ucts. Our based MCT-125 product, based 

on advanced immune system modulation 

technologies, is getting itself ready for 

clinical assessment later this year.” 

  

CEOCFO: Do you have a number of 

partners that you are working with in 

your developments? 

Dr. Chang: “One of the keys in develop-

ing a drug like MCT-125, is to establish 

partnerships in the area of drug supply 

and manufacturing. We have two recent 

agreements, one with Merck KGaA & 

Go. Spittal/Drau in Austria, and Lund-



beck Pharmaceuticals Italy S.p.A.” 

 

CEOCFO: You have a new class of pat-

ents in therapeutics, what is that about? 

Dr. Chang: “That is in the area 

of immune modulation, which is targeted 

toward cancer. Our pre-clinical work 

shows spectacular ability to not only pre-

vent cancers, but to prevent them from 

recurring.” 

 

CEOCFO: How do you do that? 

Dr. Chang: “It is a strategy in which we 

switch the immune system to recognize 

the cancer cells that are being formed. In 

many ways it is like an infectious disease 

and we have a therapeutic drug that 

works like an antibody against 

cancer.” 

 

CEOCFO: What is your finan-

cial picture? 

Dr. Chang: “Probably the great-

est challenge of MultiCell is 

keeping the funding for advanc-

ing our lead products. We see the 

opportunity to partner, we have 

talked to a lot of people and it is 

one of the greatest challenges of any bio-

tech company. We recognize early-stage 

technology is risky, so we have partnered 

with La Jolla Cove Investors for financ-

ing of up to $13 million, which is one 

way to evade the risk.” 

 

CEOCFO: What sets you apart from the 

many other biotechs? 

Dr. Chang: “People should take a look at 

our products and our portfolio. Look at 

the fact that we are an undercapitalized, 

under-recognized company. It is probably 

one of its greatest assets. Our market cap 

is less than $10 million, but many higher 

market cap companies don't have the 

therapeutic pipeline that MultiCell has. 

We truly have a biomedical pipeline 

based on unique platforms that allow 

novel and needed products.” 

 

CEOCFO: How do you get people to pay 

attention? 

Dr. Chang: “You can do a lot of inter-

views, you can go through various IR and 

PR, but I think fundamentally you must 

focus on the business strategy. You can 

take a look at our most recent press re-

leases; you got two real companies, one in 

the area of drug discovery. We did a five-

year license with one of the 25 largest 

pharmaceutical companies in the world. 

We have two supply agreement deals with 

two large pharmaceuticals. We are a real 

company and we are executing our busi-

ness plan.” 

 

CEOCFO: What surprised you most in 

the development of various products that 

you have? 

Dr. Chang: “The actual development of 

the product has been very straight-

forward based medically sound basic sci-

ence, which has led to sound clinical sci-

ence. So, nothing has surprised us. The 

most difficult thing for a small biotech 

company is the ability to raise capital and 

that difficulty has probably been my 

greatest surprise. Nevertheless, we are 

able to raise money.” 

 

CEOCFO: What made you pick the ar-

eas that you are developing product for 

now? 

Dr. Chang: “Unmet medical needs, for 

one, and the technology led us to this 

area.” 

 

CEOCFO: What is ahead for MultiCell? 

Dr. Chang: “You are going to see pro-

gress continue, and advancing our mole-

cules, both the preclinical as well as the 

more advanced molecule. This plan is to 

develop novel therapeutic for unmet 

medical needs and to do that will require 

getting into the clinic and part-

nering with people.” 

 

CEOCFO: Why should poten-

tial investors be interested now? 

Mr.; “We are on the brink of 

having incredible opportunity; a 

major investment point. We will 

bring into the clinic a novel 

compound for further assess-

ment. Biotech companies strug-

gle to have Phase I, let alone getting into 

late stage II. At this stage, because of the 

way we have designed our Phase II, to 

really satisfy regulatory issues in 

both Europe and eventually the US, we 

have plans for a large simple Phase II b 

trial, which is another major investment 

point.” 

  

CEOCFO: What should people remem-

ber about MultiCell Technologies? 

Dr. Chang: “We are a small nimble 

company that has a relentless focus on 

getting our products to patients and we 

will focus on that.” 

 

 

 

  

  

  

  

  

  

  

  

“One of the keys in developing a drug like 

MCT-125, is to establish partnerships in the 

area of drug supply and manufacturing. We 

have two recent agreements, one with Merck 

KGaA & Go. Spittal/Drau in Austria, and 

Lundbeck Pharmaceuticals Italy S.p.A.” - 
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