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CEOCFO: Mr. Wick, would you tell us about Oventus?
Mr. Wick: Oventus Medical is an Australian based Medical Device company with a portfolio of products that bridge the 
gap between currently available treatment options for Obstructive Sleep Apnea. Oventus was founded by Dr. Chris Hart, a 
dentist from Brisbane. Dr. Hart suffers from severe Obstructive Sleep Apnea (OSA) and severe nasal blockage. 
Combined, these two conditions make both traditional CPAP therapy and Mandibular Advancement Devices (MAD), 
ineffective. Deciding to forgo surgery, he developed a new MAD, the O²Vent, which incorporates a 3D printed titanium 
airway in a traditional MAD. Oventus has been delivering the O²Vent in Australia for over two years and received FDA 
approval in the United States in September 2016. I was hired in February of 2017 to oversee the North American business 
unit of Oventus and introduce clinicians to our portfolio of products for the treatment of OSA.

CEOCFO: There are many devices for sleep apnea. What is the difference in Oventus technology and patented 
design that allows your product to standout?
Mr. Wick: The gold standard for treating sleep apnea continues to be CPAP, or Continuous Positive Air Pressure, 
delivered through a mask, which most people are familiar with. Although CPAP works when used correctly the challenge 
is compliance. Multiple studies have shown that CPAP compliance levels are 50% after two years. Let me state that 
again. Fifty percent of all patients who are diagnosed with OSA, and prescribed CPAP, give up on treatment after two 
years, even though OSA is a potentially life threatening condition. To compound this problem, most are unaware that 
there are alternative treatment options. Alternative therapies include surgery and as discussed previously, MADs. The 
challenge with traditional MADs when combined with nasal obstruction, is that they force you to breathe through your 
mouth while you sleep. Unfortunately, mouth breathing during sleep presents its own set of problems. Oventus has 
developed patented airway technology that can be incorporated into most traditional MADs. The airway acts like a 
“second nose.” Rather than breathing through an open mouth, your lips seal around O²Vent, which allows you to keep 
your mouth closed. Air enters the device through a vent, travels down an enclosed airway with minimum resistance, and 
exits at the top of your throat. You become a “device breather” rather than a mouth breather.

CEOCFO: When you are advertising, how do you explain the difference?
Mr. Wick: It is actually a paradigm shift for both the physicians who prescribe the treatment, and dentists who deliver it. 
Even though there is substantial peer reviewed literature to support MAD therapy as first line treatment for OSA, 
physicians who make the diagnosis and write the prescription for treatment often prefer CPAP. Second, at first glance, the 
O²Vent seems to promote mouth breathing, which is frowned upon. As explained earlier the O²Vent promotes device 
breathing, not mouth breathing. The paradigm shift occurs once the technology has been introduced, explained and 
demonstrated to both physicians and dentists. It is very rewarding to see the “lightbulb” moment as my audience begins to 
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understand what’s happening. The initial uptake on introducing a new technology to medicine can be challenging, but 
once clinicians begin to experience personal satisfaction and positive patient feedback the momentum takes off. 

CEOCFO: How do you get attention from dentists and physicians that are inundated with all kinds of products 
and services; how do you cut through the clutter?
Mr. Wick: Once we’ve introduced them to Oventus and our technology we offer to make them a device of their own to 
evaluate. Most clinicians appreciate this offer, preferring to try new treatment options before prescribing them. After 
wearing the device for one night, they now understand, why and how it works. We share this feedback with others and a 
ground swell of positive endorsement begins. Physicians are equally excited about our portfolio of products in 
development. Clinical trials are on-going for an entire suite of products aimed at improving patient outcomes for OSA.

CEOCFO: Is the O2 vent customizable for each person?
Mr. Wick: Yes, each O²Vent is custom made for each patient. Once a patient is diagnosed with OSA, the American 
Academy of Sleep Medicine recommends that “A patient who is diagnosed with mild to moderate sleep apnea, should be 
given treatment options including both CPAP and MAD therapy. Patient preference should be considered when 
prescribing treatment. When the patient chooses an MAD, the next step is a visit to a dentist who specializes in Dental 
Sleep Medicine. The dentist completes an oral exam, takes full arch impressions and a bite registration, and sends these 
dental records to a ISO certified medical device manufacturer. The airway in the O²Vent is 3-D printed titanium, which is a 
new process for our industry. The printer alone is one million dollars. We currently do all our printing in Brisbane, 
Australia. We are looking for alternative manufacturing partners in the United States for logistical reasons. Unfortunately, 
the technology is so cutting edge and expensive that there aren’t many alternatives outside of the aircraft and strategic 
weapons industries.

CEOCFO: How do you compare cost with other devices?
Mr. Wick: The great thing about the treatment of OSA with any FDA approved MAD, is that medical insurance covers 
most of the cost. Our 3-D printing process and the use of titanium places our device in the premium device category and it 
is priced accordingly. We believe that the higher price is justified due to our patented airway technology, our 
manufacturing processes, and our clinical results. The device prescribed is the choice of the dentist and patient. We at 
Oventus, realize that cost plays a part in every decision where insurance reimbursement is considered. We also realize 
that downward pressure on reimbursement exists. We’ve all experienced this with ACA and healthcare in general. 
Insurance companies are consistently trying to reimburse less for any given medical procedure. The only current 
alternative to the O²Vent, is a traditional MAD with surgery to open nasal passages. This alternative is much more 
invasive and not always successful. The O²Vent is a nice alternative. 

CEOCFO: What is the plan for the next year or so?
Mr. Wick: Our goal is to increase positive patient outcomes when it comes to treating OSA. We’ll accomplish this by 
educating healthcare providers and patients throughout the North America. Oventus Medical and our unique portfolio of 
products bridge the gap in currently available treatment options for OSA. It is estimated that 90 million American suffer 
from sleep apnea, with as many as 80% of those being undiagnosed. Oventus is at the forefront of solving this problem. 
By establishing Advanced Partner Centers throughout North America, Oventus Medical will become synonymous with 
positive patient results. Our portfolio also includes products in development that will positively impact the treatment of 
OSA.

CEOCFO: What can you share with us?
Mr. Wick: For patients with severe sleep apnea, CPAP is still the gold standard. The challenge for these patients is often 
the CPAP pressure, which needs to be high to be effective. By attaching the CPAP to our O²Vent compared to a 
traditional facemask, we’ve observed the same results with 60% less pressure. The lower pressure increases CPAP 
compliance dramatically. We’ve also developed a blue-tooth enabled micro-chip that is embedded in the device, which 
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measures compliance. The DOT & the FFA require drivers and pilots who have been diagnosed with sleep apnea to 
prove compliance to treatment. The next iteration of our micro-chip will include oximetry which measures oxygen content 
in the patients’ blood. This additional data point will allow us to incorporate a level III sleep study into the O²Vent making 
sleep studies easy, on-demand and inexpensive. 

CEOCFO: Why should people pay attention to Oventus today?
Mr. Wick: The question should be why should people pay attention to sleep apnea? As mentioned early, the number of 
undiagnosed suffers is huge. People need to know that snoring alone, while a symptom of OSA, is its own problem. 
Snoring, according to the New England Journal of Medicine takes ten years off your life if not treated. OSA also has a 
strong correlation to these co-morbidities: Heart Attack, Stroke, Diabetes, Alzheimer’s, certain types of Cancer, the list 
goes on. The societal cost of untreated OSA in the United States is $150 BILLION DOLLARS A YEAR! We need to 
identify patients who are sick and get them into treatment. Oventus is in a unique position. We have treatment options that 
bridge the gap in currently available modalities. 


