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BIO: 

Prior to joining Quanterix, Mr. Chap-

man was Vice President of the Bio-

Pharm Process Solutions business at 

EMD Millipore where he was respon-

sible for the Marketing and R&D 

teams in the $800 million business. 

Prior to joining Millipore, he was the 

Vice President, Hospital Solutions for 

Roche Near Patient Testing in Aus-

tria, where he held P&L responsibility 

for Roche’s decentralized Cardiac, 

Blood Gas / Electrolyte and Hospital 

Glucose businesses. Mr. Chapman 

was also the International Business 

Development Manager at Roche Mo-

lecular Diagnostics for blood screen-

ing and, prior to that, held an array of 

sales and marketing positions at 

Roche Diagnostics Canada (where he 

began his career in 1993) focused 

primarily in the Molecular Diagnostics 

field. 

 

Mr. Chapman has a B.Sc. in Microbi-

ology from the University of Western 

Ontario, a B.Sc (hons) in Immunology 

from the University of Guelph On-

tario, and graduated from the Market-

ing Management Program (MMP) 

from the Richard Ivy School of Busi-

ness. 

 

Company Profile: 

Quanterix is a developer of ground-

breaking tools in high definition diag-

nostics. Its Simoa platform uses sin-

gle molecule measurements to ac-

cess previously undetectable proteins. 

With this unprecedented sensitivity 

and full automation, Simoa offers sig-

nificant benefits to both research and 

clinical testing applications. Quanterix 

was established in 2007 and is lo-

cated in Lexington, Massachusetts. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFO Magazine 

 

CEOCFO: Mr. Chapman, Quanterix is 

developing groundbreaking tools and 

high-definition diagnostics, what are 

you doing specifically? 

Mr. Chapman: We are developing 

assays and a technology platform for 

our Simoa (Single Molecular Array) 

technology which is an extremely 

sensitive immuno assay platform. We 

are able to achieve previously un-

heard of sensitivity levels, compared 

to many current “gold standard” diag-

nostic tests, because we are able to 

accurately measure a single molecule 

of the marker that we are looking for. 

Quanterix has partnered with Sony, 

the developers of “Blue Ray” DVD 

discs, to create a disposable that has 

micro-arrays embedded in the disc. 

There are upwards of 5 million micro-

wells on a single disc and each well is 

only large enough to hold one micro-

particle, or bead. Each bead has an 

antibody attached to it that is specifi-

cally designed to attach to a diagnos-

tic marker of interest and when the 

antibody and marker form a complex, 

it fluoresces. It is the digital meas-

urement of the fluorescing wells that 

give us sensitivity down to a single 

molecule. Where this sensitivity really 

hits home is with a cancer marker like 

PSA (Prostatic Surface Antigen). 

Where the gold standard assay levels 

of sensitivity are 1000 times lower 

than Simoa technology, that sensitiv-

ity can be very important either in 

early detection or post-operative 

prognosis. 

 

CEOCFO: What attracted you to the 

company and what skillset does 

Quanterix need that you are bringing 

to the table? 

Mr. Chapman: Having spent upwards 

of fifteen years at Roche Diagnostics 

in various Sales, Marketing and busi-

ness leadership roles in the fields of 

molecular diagnostics, point of care 

and chemistry and immunochemistry, 

I have a lot commercial experience in 

IVD (in Vitro Diagnostics) and re-

search assays. Given that Quanterix 

is ramping up commercial operations 

for launch in the RUO segment next 

year, I think that my experience build-

ing businesses and launching prod-

ucts will come in handy. What at-

tracted me to Quanterix was the 

power and the promise of Simoa 
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technology as well as the exceptional 

team that I came to know through the 

interviewing process. I also read more 

publications, in the weeks leading up 

to accepting the position, than I had in 

a long while. The publications on the 

Simoa technology are quite impres-

sive for an early stage “start-up”. 

There is some solid science to back 

this technology up …it’s not a con-

cept, but a reality at this stage. Simoa 

technology promises to dramatically 

change the way diagnostics and re-

search are done in the future because 

of the “next generation” levels of sen-

sitivity that it provides. 

 

CEOCFO: What is the plan in general 

for commercialization? 

Mr. Chapman: We have to prove the 

performance on the platform for the 

finished instrument which is in devel-

opment right now. We have to make 

sure that we develop the appropriate 

menu based on the discussions that 

we are having with key opinion lead-

ers and with customers in the field. 

We are ramping from devel-

opment into commercializa-

tion, so it is just everything 

that a company would do to 

commercialize a novel tech-

nology and create pull in the 

marketplace, which you do through 

collaborations, publications and 

through beta site testing. One of the 

tougher things that we have to do is 

hone in on the appropriate menu that 

we want to launch with because, as 

you can imagine, there are many tar-

gets out there both in the research 

and the IVD field. You cannot be all 

things to all people out of the gate so 

a focused approach on those assays 

that will bring the most value to our 

customers is key. The value will come 

with those assays where we feel the 

industry needs better much sensitiv-

ity. 

 

CEOCFO: Are the people who should 

know about Quanterix, aware of the 

company? 

Mr. Chapman:  I am very impressed 

with the job that the team has done to 

date. This is a small group of close to 

forty people at this point and the pub-

lications that I mentioned and the par-

ticipation at various congresses has 

really created a lot of interest in the 

Simoa technology and Quanterix in 

general. The founder of Simoa tech-

nology, David Walt who, incidentally, 

founded the Illumina technology, gave 

a presentation at AACC a couple of 

weeks ago. My understanding is that 

the posters and the reaction after 

David’s presentation were extremely 

robust and positive so there is a great 

deal of information out there now and 

there is more to come but I can see 

that we generating a good buzz at this 

point. 

 

CEOCFO: Has the medical commu-

nity been actively looking for better 

and more precise testing? 

Mr. Chapman: For some markers the 

answer is a definite “yes” and for oth-

ers we need to generate more data to 

see. We need to generate that data in 

the appropriate fields or applications 

that prove that levels of sensitivity, 

sometimes 1000 fold, are important. If 

we take cancer markers, as previ-

ously discussed, either post-operative 

or in screening, I, personally, would 

want to know sooner rather than later 

if a marker is present in my blood 

stream. What the medical community 

can hopefully look forward to are new 

and novel markers for illnesses that 

were not previously known because 

they couldn’t be detected.  Simoa has 

the potential to open new doors 

through the research community and 

this is also very exciting. 

 

CEOCFO: Are you working in collabo-

ration on some projects? 

Mr. Chapman: Yes, there are a num-

ber of applications for Simoa in dif-

ferent industries. There is IVD clinical 

diagnostics, research, Point of Care 

testing, food and beverage, bioterror-

ism, and even the pandemic field as 

well. Because we are a small com-

pany at this stage, we rely on collabo-

rations with partners in the various 

fields to help develop our technology 

and our business. 

 

CEOCFO: What about funding? De-

velopment is expensive; how far can 

Quanterix go with what you have 

now? 

Mr. Chapman: Right now we have 

three major investors that have been 

with us from the start and they are 

very positive on the technology and 

the business. We are in the process 

of having discussions with potential 

partners for a third round of financing 

that is ongoing as well. The buzz is 

there, we are generating a great 

amount of interest in the technology 

and there are many people out there 

that want to talk about collaborating. 

 

CEOCFO: Will you need to add to the 

core team as you are moving ahead 

or are you pretty well settled? 

Mr. Chapman: We definitely need to 

add to the core team. We have to add 

to our capabilities in Development, 

commercialization and op-

erations. We have not really 

been focused on building a 

commercial organization up 

until now but with our pro-

jected launch of our first 

platform targeted for less than a year 

away, we need to make sure we are 

ready. 

 

CEOCFO: Why should investors pay 

attention to Quanterix right now? 

Mr. Chapman: I came from the diag-

nostics industry and was one of the 

first people to sell PCR which, at that 

point in time, was absolutely ground-

breaking technology. I remember feel-

ing very proud that I was selling a 

technology that I thought would never 

be displaced. I have similar feelings 

now with Simoa technology that I had 

when I was selling PCR. Simoa is 

also groundbreaking technology and 

the impact that it will have in research 

… and in healthcare in general, 

should be profound. Simoa, in some 

cases, is one thousand times more 

sensitive than the current gold stan-

dards. That is what people should, 

and are, paying attention to. 

 

Simoa, in some cases, is one thousand times 

more sensitive than the current gold standards. 

That is what people should, and are, paying 

attention to. - Paul Chapman 


