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Unique Online and In-Class Education Using Drone 
Products to Teach Coding

CEOCFO: Mr. Hong, what is the concept for ROBOLINK?
Mr. Hong: My company is a robotics education and drone 
education company. Using the kit that we have developed, we 
teach people how to program. The product that we are working 
on is called CoDrone, and CoDrone is the first in the world that 
teaches people how to program. They learn how to program 
through the drone platform.

CEOCFO: How does it work?
Mr. Hong: We make our own drone and the curriculum, so 
users will be going on to our learning website, where they will 
be watching a series of 5 minute YouTube videos. They then 
code for another 10 minutes or so, and their drone will start 
flying. Following that series of videos, you can do a great 
number of different things, such as the drone being able to 
follow your hands around, or drones can battle with each 
other, or even race with each other. There are many 
applications that you can do after following that series of 
videos.

CEOCFO: Why the use of drones?
Mr. Hong: Our main focus is teaching people how to program, and the drone is an exciting platform through which our 
users can learn how to program. We have used a robot platform before, and when there is hardware involved, and when 
they program on the computer, it reflects to the hardware and makes it more exciting. When the drone starts flying, it 
becomes ten times more fun when you are doing programming. Therefore, our focus is on teaching people how to learn 
programming.

CEOCFO: Do you have specific classes? Do you work with children?
Mr. Hong: ROBOLINK makes educational kits, and this time we have created the drone educational kit, so we are a 
product R&D company. We are based in San Diego and Korea as well. In San Diego, we have been teaching over 3,000 
students, while we were developing our kits. We were teaching mainly 4th graders to 12th graders. We were teaching them 
how to do programming and build robots with those kits that we developed. In San Diego, we have been doing the actual 
teaching service as well, and we are teaching in 20 different schools in San Diego County. Then using the experience that 
we have here in San Diego, we are sharing all of our experience online, so that any users around the world can learn how 
to code through our platform, via online education.

CEOCFO: What is the key to keeping it simple for people who are learning?
Mr. Hong: There is a technical answer for that, and then there are some other ways of responding to that, but we have 
tried many different ways to make it simple. As far as the technical aspect, we use a great deal of functions and a library 
on the technical side, so when users are making our drones fly, as opposed to doing everything from scratch, we provide 
some of the supplement tools. Therefore, the users can have fun and make it fly within 10 minutes after they start coding, 
which is actually quite difficult if you try to do it from scratch. We also make much of our content very user friendly, so our 
online learning website is very user friendly. We place a great emphasis on the user experience, then from open the box 
to watching our videos, we try to make it very simple and straight forward for the users. We teach young students as well, 
so even 6th graders should be able to do all of these by themselves, and go through all of this education.
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CEOCFO: What is your business model?
Mr. Hong: Our business model is in selling our products, which is our initial focus. Later on, we will be trying to come up 
with some other areas, but currently, our focus is on make sure that we can spread out all of our drones through the 
nation.

CEOCFO: How do people find ROBOLINK?
Mr. Hong: In the past, people have been finding us through referrals, so we have been able to avoid advertising. People 
have referred us by telling others that we make great programming education and great products. In the future, we will be 
hosting things like drone competitions, and attending different trade shows and educations events.

CEOCFO: What were some of the challenges in creating your product, programs and courses?
Mr. Hong: There were a couple of different challenges. Right now we are doing manufacturing, so the cost of the drone is 
pretty high. Therefore, we want to make sure that we are manufacturing in such a way that if the economy of scale goes 
up, we will be able to lower the costs down, which is the main challenge being a product company, especially a hardware 
company. We are trying to have very competitive products out in the market, but in order to keep the costs down, we have 
to make sure that we sell and produce a great number of products. That is the main challenge that we are going through 
right now.

CEOCFO: Are you seeking funding or partners?
Mr. Hong: I’ve been running the company for about four years, and we are boot strapping right now. We did two 
Kickstarter campaigns; one last year that got us funded, and then we have another one that just ended and raised more 
than $200K. In addition, we have a great number of paying students who are taking our service in San Diego. Therefore, 
we are boot strapping right now. Potentially, we will consider doing a Series A sometime later this year.

CEOCFO: Final thoughts?
Mr. Hong: We have so far been doing very well. We never had to worry about running out of money because we are a 
sustainable company. We do education, then make a great deal of changes, and we see how we are changing people’s 
lives with this business. It has been a great ride so far.

Interview conducted by: Lynn Fosse, Senior Editor, CEOCFO Magazine

ROBOLINK Inc.
For more information visit:

www.robolink.com

Contact:
Robolink (Hansol Hong)

858-876-5123
info@robolink.com

“When the drone starts flying, it becomes ten times more fun when you are doing programming. 
Therefore, our focus is on teaching people how to learn programming.”- Hansol Hong


