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CEOCFO: Mr. Yashruti, what is the focus for Root Sciences today?
Mr. Yashruti: Root Sciences was a spin off from another company we started in 2013. About 
a year ago, we were using a short path, whipped film, molecular separation apparatus to 
purify cannabis oil. We knew we had something that other industries were well aware of, 
however the cannabis industry, being in its embryonic stage, had not adopted that technology 
yet, but we knew it was coming. So we contacted the manufacturer and already looked 

around at what type of competitive equipment was out there. We contacted the manufacturer in Germany and invited 
them to come out to Washington State to see our other business which is a tier three producer processor about a 30,000 
square foot marijuana grow and laboratory. We showed them what we were using their equipment for and explained to 
them that we felt we could successfully distribute their equipment to our industry. Root Sciences is a distribution company 
set to distribute high end manufacturing and laboratory equipment for the cannabis industry. VTA is the manufacture of 
the equipment in German. They are the global leader in distillation equipment, both small lab sized as well as industrial 
sized equipment that is used for the petroleum, ag and pharmaceutical industries. When we brought them out here, they 
were impressed with the technology that we were using in all parts of cannabis and they awarded us an exclusive 
distribution contract in North America for two years, but in about six months, we had so much success and became very 
close with a manufacturer that they extended the contract for a decade long and make it global. We are now the global 
exclusive distributor for VTA and the cannabis industry when it comes to purification plants.

CEOCFO: How do you gain attention in an industry that has so much going on, so many products, services and 
noise?
Mr. Yashruti: This is one company that we knew we would gain some traction, but we did not really anticipate how quick 
and robust the growth would be. We started with a video of the equipment on YouTube and Instagram and that video went 
viral as soon as we posted it. I think in the first day, we had ten thousand views and that was about a year ago. I think the 
video has been reshared and viewed over three million times now. These are people that are actively watching the video 
and not clicking through it. As soon as that started, we went to trade shows and had more online exposure, magazine 
articles and features written about us, so we were pretty smart marking the company. 

CEOCFO: What is it about your products that set them apart?
Mr. Yashruti: The VTA system that we sell comes in different sizes. Basically it will take a crude oil, 60% total 
cannabinoid or THC potency and purify it up to 99% total cannabinoids. This rapidly puts the cannabis oil in its final stage. 
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Cannabis extraction works in three stages. You have your primary plant matter extraction and then you have your 
secondary clean up which involves some filtration and then we are the tertiary and final process that purifies it. It’s like 
growing olives. Some people then turn it into olive tapenade, but we turn around and make olive oil. It makes cannabis 
just and ingredient that can be put into anything without a scent, flavor, and very high potency, so you do not have to use 
much of the oil making other products. It is perfect for edibles, medications, dabables, and topicals.  

CEOCFO: What is it about your process that allows you to do it?  
Mr. Yashruti: The reason our system is so effective is because of its automation and efficiency. Until we showed up, 
people were able to purify their crude oil to maybe the mid 80’s if they were good. However, they would be able to do two 
or three hundred grams a day and there were very few people in the industry that knew how. We make it very simple, 
where you only need a tenth of an employee because of the automation. The system will take a crude oil and do upwards 
of fifteen hundred grams and hour to 5 times that in our larger systems. Our system can also be run 24 hours a day for 
scalability to your business. It is a very powerful tool to remove the bottle necks in your purification process and putting 
that bottle back to extraction or your secondary process. 

CEOCFO: What is the global market today?
Mr. Yashruti: We are a global distribution company that does have clients around the globe. Obviously the United States 
and Canada have been the biggest markets for us. Globally, extraction and purification demand is building. In Washington 
State where we are as an example, when the recreational market went legal, we started with 100% flower or bud and now 
the market has quickly moved to about 30% concentrate and about 70% flower and we expect that metric to continue.  
People like concentrates. It is more discreet and has more precise dosing. In Europe, I would say they are a few years 
behind us in some countries. It is hard to generalize because some countries are further ahead than others, but across 
the board, they are all looking to us for consulting both on the licensing side as well as the regulations that we have to 
deal with. The smart ones are looking to companies like us for consulting to catapult them to where we are today. 

CEOCFO: What is the learning curve? What does the company have to understand to operate correctly?
Mr. Yashruti: It really depends on what kind of information you have already and what your current processes are. If you 
are an investor just looking to get started, we did launch a consulting company called Roots Consulting and Marketing to 
help with that. We on equipment selection and lab design, all the way to point Z and show them the processes and SOPs 
along the way. Then you have some clients who come in who already do extraction, already grow their own product and 
they are just looking to do that final stage. We do a two day installation and training, and by day three, our clients are off 
to the races making the more pure form of cannabis oil at commercial rates. 

CEOCFO: What type of maintenance is involved for the machinery?
Mr. Yashruti: It is pretty low maintenance. It is a very unique system because of its automation. The smaller plant is a 
glass plant and has a lot scientifically blown glass on it. It is nice because you do not have to touch the glass. Any other 
system on the market, mostly smaller ones, you are constantly touching and moving glass. Whereas with our system, we 
have a pump system in it that is proprietary to VTA that lowers the learning curve. It kind of allows you to punch in our 
parameters, set it and forget it. The maintenance is minor with a quick ethanol run to completely clean the system. 

CEOCFO: Do you need to maintain an inventory of equipment or can you put it together as you get orders?
Mr. Yashruti: For the equipment that we sell, it does drop ship from Germany. We are typically ten to twelve weekly lead 
times, but sometimes we can shorten that up. We can only produce somewhere between three to nine units per month 
depending on the production schedule with VTA. Once the unit is paid for, it ships out of Germany. We clear customers, 
and get it directly to the customer’s doorstep.  We do maintain an inventory of all spare parts here in the USA, so 
inventory isn’t usually an issue. 

CEOCFO: Do you anticipate changes to the equipment over time?
Mr. Yashruti: It is a common question we get when we talk to shareholders or customers because they want to know as 
well. What we pretty much feel confident about is the VTA system that we provide will be the one constant in your lab. IT 
is everything else around it that you have to pay attention to. It is the primary extraction technology which has really 
changed a lot. It started with hydrocarbon extractors then went to CO2 extractors and then went to ethanol extractors. 

“One thing Root Sciences is well known for is selling equipment that does what we say it does… We 
have built a very unique rolodex of cannabis participants that are unlisted in any other registry 
because they come to us asking about our equipment and have showed interest in it.”- Nenad Yashruti
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Now it is back to hydrocarbon and some different variations. We are agnostic as far as how you do your extraction as long 
as you make crude oil, but there is always different and better, more powerful systems making crude oil and that is what 
you have to be careful of. In our grow facility in WA State we had this dilemma. We would purchase an extractor and find 
that 3 months later there was a better and faster way to extract.  Now we have found what works for us there. This VTA 
system has been in production for about two decades. It is used in all other industries as their final stage of purification, so 
we do not anticipate changing it much. There may be little upgrades here and there, but by and large it is already a 
perfected system. We just took something from another industry, bridged it over with some minor changes and not 
necessarily upgrades, but to handle the high viscosity oil that cannabis is.

CEOCFO: Are companies willing to wait when they are looking for your system? Where does cost come into 
play?
Mr. Yashrut: Depending on what state, your ROI could be within a month. The system is around $150,000 in the US 
depending on some variables. If you are in a regulated state that does not have high taxation yet, their ROI would be 
extremely fast, especially on the east coast. If you are in a regulated state where some of these systems are already 
deployed, and there is some competition, it could be a little bit longer. We do offer third party financing and we have great 
options to help startup companies. The lead time is an issue for some. Some clients are willing to do whatever it takes to 
get their system fast. To some people, money is not an issue but time is because they will make more in a day than they 
would lose in a premium paid for another client’s delivery time. Some clients can wait as they are still under construction 
or permitting for their facilities.  

CEOCFO: What is next for Roots Sciences?
Mr. Yashruti: We are going to continue exploring the larger scale units. The marijuana market is usually smaller 
footprints, smaller grows, but it is the hemp markets that are going to be much larger markets. They are going to need 
bigger equipment, so we are prototyping and testing new larger equipment currently and we have some on their way for 
R&D. We are also going to expand our product line to not just have distillation plants, but we will also be looking at the 
extraction process once we feel that market has settled down. We will only contract with a large, well known manufacturer 
like VTA, which has been around for a while. One thing Root Sciences is well known for is selling equipment that does 
what we say it does. We offer demos at our facility in Washington State so prospective clients can see it with their own 
eyes. Many manufacturers sell equipment that takes twice as long, and has half the yield of what they said when you 
purchased their equipment. We will never allow our clients to be duped. Being a distributor with a partner who has a 
licensed facility in the states, we eat our own cooking in a way. We have built a very unique rolodex of cannabis 
participants that are unlisted in any other registry because they come to us asking about our equipment and have showed 
interest in it.


