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Global DDoS Mitigation and Secured Hosting Services 
 

About Staminus Communications 
Founded in 1998, Staminus Communications provides industry-leading DDoS mitigation and secured hosting services to 
users and companies around the globe. As the oldest DDoS mitigation firm, Staminus has evolved into the world's most 
advanced DDoS mitigation company. 
 
Staminus' flagship DDoS mitigation application, SecurePort. was developed over several years and was first released for 
internal use in 2002, primarily to protect the Company's hosting clients. SecurePort began gaining traction and recognition 
in the DDoS defense industry in 2007. Powered by years of industry research, and independent design, SecurePort has 
emerged as the most-effective DDoS mitigation technology on the planet. 
 
Interview with: Matt Mahvi, CEO 
Conducted by: Lynn Fosse, Senior Editor, CEOCFO Magazine 
 
CEOCFO: Mr. Mahvi, what is the concept at Staminus Communications?  
Mr. Mahvi: Staminus is a global distributed denial of service mitigation service. In essence, we are an ISP or cloud 
security provider. Companies around the Internet sustain distributed denial of service attacks, which is a form of attack on 
the Internet that is designed to take down online services such as websites, video servers, and any other kind of online 
presence. These attacks are designed to take them down for various purposes, such as extortion, corporate espionage or 
sabotage, and sometimes just plain fun by kids around the world. They can be launched by anybody around the world, 
and it takes seconds to launch one. It can pretty much devastate any online service on the Internet. What we do is we 
protect against these. We are almost like a privatized military defense service. We privatized this sector of online security 
in this particular subsection of cyber security.  
 
CEOCFO: Your website indicates you are number one for a reason. What do you understand fundamentally about 
the process of how to protect that perhaps others do not? 
Mr. Mahvi: We have learned quite a bit over our years in business. The compounded intelligence of all this time and the 
amount of information we put together has allowed us to build a massive base of information that allows us to write better 
software and better heuristics and algorithms around the detection and mitigation of DDOS attacks. 
 
CEOCFO: What might be one thing that you could point to as an example of an area you look at that perhaps 
other people do not understand they need to consider? 
Mr. Mahvi: We look at DDoS mitigation holistically. I really like comparing this to insurance models from Kaiser, where 
they take this holistic approach. They look at medicine as both reactive and proactive. The same goes for cyber security. 
If you are proactive about certain things, then the reactive costs go down. This is the secret sauce to our approach. 
 
CEOCFO: When you or your staff are talking with prospective customers, is there an aha moment when they 
understand the difference in your approach? 
Mr. Mahvi: What we provide prospective customers is a plan and automation around their plan. When the customer sees 
this plan and the set of tools around it to automate it, there’s an “aha” moment. 
 
CEOCFO: Are there particular areas that customers want to protect or feel are important that you know are not as 
important as others? On the converse side, are there certain steps that most people should be taking that they 
just do not seem to understand are important? 
Mr. Mahvi: It’s difficult to gauge this. To most companies, data security, uptime and performance are pretty important. For 
uptime, companies often spend quite a bit of money to guarantee power availability and redundancy via UPS and 
generators. What they don’t look at is that a DDoS attack is often more likely to happen than a power failure.  
 
CEOCFO: How do you reach prospective customers? 
Mr. Mahvi: We go to tradeshows, we meet people in person, and word of mouth referrals. The majority of our customers 
are referrals, and to us that feels phenomenal because it means that we are doing something right. 
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CEOCFO: What is the key to keeping up with the new challenges? 
Mr. Mahvi: We are in a bleeding-edge industry. We are always trying to combat the forces that are out there that are 
trying to take down our customers and prospective customers. Our mandate is about maintaining an overwhelming 
majority of engineers versus sales people.  
 
CEOCFO: How is business these days? 
Mr. Mahvi: Business is great. 
 
CEOCFO: What is your geographic reach? 
Mr. Mahvi: We have reached over 100 countries by now. 
 
CEOCFO: Do you work directly with your customers or do people come to you through other channels? 
Mr. Mahvi: We have direct customers and we have resellers, agents and channel partners. Channel partnerships are 
huge for us right now.  

 
CEOCFO: What is next? What might be different a year from now at Staminus? 
Mr. Mahvi: We recently launched a new product platform that combines our cloud security with our on premise appliances 
for consumers, and this is very novel in the industry because we are the only mitigation provider that started out as a 
cloud mitigation provider providing appliances on premise well.  
 
CEOCFO: Put it all together for our readers. Why Staminus Communications? 
Mr. Mahvi: We focus on fully automated deployment and management via API. We maintain a rapid development cycle 
for technology advancement, allowing us to keep up with the changing landscape. As such, we offer the best SLA in the 
industry. 
 

 
BIO: Mr. Mahvi has extensive experience running and operating data centers, cloud software solutions, security solutions 
and security operation centers. He exercises hands-on leadership through a mix technical expertise and modern 
entrepreneurship.  
 
Mr. Mahvi specializes in large network and high bandwidth intensive projects requiring secure data transportation and 
storage. He has built global backbones and redundant parallel scalable systems capable of processing and analyzing 
large amounts of data. These systems have been utilized by countless companies for secure and reliable delivery of 
business services across the Internet.  
 
Mr. Mahvi currently focuses heavily on the development of parallel scalable geo-distributed network analysis and security 
systems in the field of information security, specifically DDoS mitigation. He has filed several patents on the technology he 
has developed. This technology currently protects billions of global visitors per month.  
 
Mr. Mahvi is founder of Staminus Communications, a leading DDoS security company with over 1,000 clients worldwide in 
over 100 countries. He holds a B.A. from the University of California, Irvine. 

 
 

 
  
  
  
  
  

  
 
 
 

Staminus Communications 
4695 MacArthur Court 

11th Floor 
Newport Beach, CA 92660 

866-323-8306 or 949-202-5305 
www.staminus.net 

“We maintain a rapid development cycle for technology advancement, allowing us to keep 
up with the changing landscape. As such, we offer the best SLA in the industry.”  
                                                             - Matt Mahvi 


